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Business apparently gave this August up as a bad job 
The general level of production, construction and trade as 
measured by our weekly index averaged about 5°(, below July 
and by the end of the month fell to the lowest point of the 
depression . . . . Securities markets showed reassuring ability 
to resist unfavorable news, but the business momentum which 
normally accumulates in August for fall activity was feeble 
Steel production gave no indications of impending ex- 


pansion in any line of demand, except possibly structural 


requirements for public works, the full force of which is being 
postponed by political inertia and stupidity .. . . General 
building operations remained at low levels, and the usual sea- 
sonal rise in electric power and coal production, in commercial 
loans and bank debits was absent. The persistent slackness in 
merchandise carloadings suggests unusual delay in meeting fall 
retail trade requirements, perhaps because of a late Labor Day 
.. The continued climb of currency outstanding, now 
above the $5 billion mark, punctuates the collapse of consumer 
confidence due to job insecurity, wage cuts, and bank closings 
.. The drastic decline in commodity prices, resumed in 
August, cannot coax these coy dollars back into circulation 
despite the deflation doctrines upon which our financial and 
fiscal authorities still insist and which are driving the world 
to universal debt repudiation or default . . . . The “wait and 
see” school is still in the ascendency, and signs of the large- 
scale effort necessary to check the process are still lacking. 
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What’s In This Issue 
—And Why 


Shipping 

[He Shipping Board’s change of heart toward 
Chapman's bid doesn’t settle the fate of U.S 
ines; even if the papers are signed, there'll be 
rumbling on the north Atlantic and in Con- 


UTCSS. (page 4) 


Coal 

WrrH the industry seriously ill, Coal Age diag- 
noses its condition, prescribes Sherman law 
modification, union recognition, market re- 
search and merchandising. 


Railroads 


SOUTHWESTERN roads are going after the lost 
l.c.l. business with the same advantage ottered 
by the trucks—store-door delivery ye 15) 


lHeE LC.C. has concluded its investigation of 
railroad-shipper reciprocity. ‘To reciprocate, 


however, remains human. coe 0) 


Farm Board 


He board has too much on its mind right now 
to think about the unfortunate consequences of 
Brazilian swaps or Chinese reliet; chief worries 
are money and Congress. (mse 1) 


Automobiles 

Every year has been a lean year with Auburn; 
perhaps that’s why, this leanest year, it had its 
greatest SUCCESS. (me 1s) 


PEERLESS plans to eliminate the dealers, returo 
to the direct-sales methods of pre-war days. 
Service and trade-ins remain the problems hard- 
est to solve. — gave as) 


Frosted Foods Advance 


LasiLy handled packaged meat, fish, vege- 
tubles, have removed an ancient Wanamaker 
rejudice; the establishment of a complete 


trozen toods department gives General Foods 
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an important toothold in the New York mat 


ket. 


Welcome Gift 

THI gift shows bear witness that many manu 
facturers of quite un-gift-like articles are keep 
ing their production machinery busy with a 
by-product. 


Engagement Broken 


SEARS, ROEBUCK and Montgomery Ward have 
called off the wedding. Meanwhile, Sears 
Roebuck has gone ahead with its own plans 
merger or no merger. Included, ts a matl-ordet 


Mapazine 


Oil 
THERE are 4 conditions necessary in every good 


merger; Socony-Vacuum had them, Standards 
ot Jersey and Calitorrta hope to satisty then 


War Debts 


THE world can’t hold Germany to its repara 
tions payments and complain about export 
dumping in the same breath; Germany must get 
the money somewhere. 


Relief Chief 

WALTER GIFFORD is fitted by taste and training 
tor his new job; he knows what he wants, is 
likely to get it because he has Washington's 
number. + 


Hotels 


MiNe Host, hard hit by the times, finds tourists 
combinations (room-meals entertainment) an 


aid to business. 


Banking 
CHICAGO, convalescing from bank closings, goes 
about the paintul 


business of liquidation 


Mr. Dublin 


Her complains about our American Anonymia, 
claims life is just a slow-motion picture becaus« 
we're bored with bigness in business or de 


pressions (page $3) 





If YOU Can Afford to Pay 
PRE-DEPRESSION Prices 


COMPARE 
With Any 
Other Magazine 





HOW MUCH? 





2,401,416 
1930, 
half of 


Liberty averaged 
weekly circulation for 
2,411,000 for the first 
igtl. 





WHO?P 





Liberty is deliberately edited for 
both men and women. It is read 
by 2,750,000 men and 
women. Result records have been 
broken for 
products alike. 


3,009,000 


men’s and women’s 


80% of all Liberty families above 
2,000 income class 
65.8% U. S. average 
§2% own homes 
317% U. S. average* 
oA 
84% have telephones 
39% U.S. average 
’ ° 
58% have radios 
46% U. S. average 
50% have vacuum cleaners 
27% U.S. average 
, ; 
347% have electric washers 
29% U. S. average 


15% have mechanical 


refrigerators 
8% U. S. average 


“In cities covered by Starch Sure 





WHERE? 





Liberty concentrates three 
of its 
25,000 population. Liberty places 
(where 


juarters 


circulation in cities over 


more circulation here 
major part of all retail business 
is done) than any other magazine. 





HOW READ? 





Liberty is wanted enough by its 
readers, that 99% of them buy 
voluntarily week after week. No 
expensive subscription crews are 
necessary to sign up readers 6 
months or a year or two in ad- 
vance. 99% single copy circula- 
99% 

read circulation. 


tion is guaranteed-to-be- 
Then, instead of burying 90% of 
its advertisements after the start 
of the last Liberty alter 
nates advertisements and story 
leads throughout the book. Sur- 
veys show this nearly doubles 
readers-per-advertisement. 


story, 
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F your business has been exempt from 

the 30 per cent drop in commodity 
prices you may not care that magazine 
costs have also, on the average, been 
exempt. 

But, within 60 days of the announce- 
| ment of Liberty’s new management, 
| $1,521,677 in new orders have poured 
| in from 92 advertisers and 58 agencies 
| who felt that Liberty’s drop of 35 per 

cent in cost since 1926 was made to order 
for their Post-Depression problems. 


A New Opportunity 
On April Ist, 1931, the Macfadden 


Publications, Incorporated, announced 
the purchase of Liberty. 

They confirmed the continuance of 
| the editorial policy of dramatic, newsy, 
| concise stories and articles by famous 
| authors and illustrators, which had been 
| responsible for the most sensational cir- 
culation success on record. 

But they added that $100,000 more a 
vear would go into these editorial, manu- 
script and art activities. 

Quality of physical presentation was 
also to be stepped up. 

Within six weeks, two improvements 
| had been made in paper stock. 

Recently, newspapers carried the story 
of the biggest quality paper order ever 
placed by a single magazine, whereby 
Liberty, beginning January, 1932, will 


advertisement 


pay $160,000 more a year in the inter 


of better reproduction. 


What This Makes Possible 


Now advertisers, pressed to do | 
type advertising jobs with 1932 m 
appropriations, are considering w! 
1932-styled, 1932-priced Liberty 


give them. 


They find that their magazine d 


buys: 
aa a 
Average of 3 other Weeklies . 
Average of 2 Monthlies. . . 
Average of 6 Women’s 
eee 


565 far 
377 fan 
391 fa 


286 fan 


In other words, their advertisi: 
money can reach through Liberty : 


50 per cent more families than in 


other Weeklies 


45 per cent more families than in 


Monthlies 


©§ per cent more families than in 


Women's Magazines 


This Is No Slight Advantage 


But, then, neither is a million and a 
dollars within 60 off-season days, slic! 


recognition. 


If 50 to 100 per cent 


more coverace 


needed to make your 1932 appropriation 
a 1928 job, vou, too, will be among 


fighting fire with fire—next year in Lib« 


Write without obligation for booklet 
every man with $1 to spend in advertisin 
Liberty Magazine 2724 Graybar Bu 


New York City. 





AMONG ADVERTISERS NOW’ APPEARING IN LIBERTY 





' 
American Safety Razor Corp. 
American Tel. & Tel. Co 
American Tobacco Co 
Axton-Fisher Tobacco Co, 
B. V. D. Co, 
Barbasol Co. 
Bauer & Black 
Beech-Nut Packing Co. | 
Borden Co 
Bristol Myers Co 
Brown & Williamson Tobacco ¢ 
Chesebrough Mfg. C« 
Chi., Mil., St. Paul & Pac. R.R 
Chrysler Motors Corp. 


Chas. E 


| Ethyl Gasoline Corp | 
Florida Citrus Exchange | 
General Motors Cory 

Gillette Safety Razor Co 
Alexander Hamilton Institute 
Hewes & Potter 

Hinze Ambrosia, In« 

Hires Co 

Houbigant, Inc 

Indian Refining Co 
International Mercantile Marine 
lantzen Knitting Mills | 
Johnson & Johnsor 

Kellogg Co. 


A.G 


Stanco, Inc. 


Texas Co. 


A. Stein & Co 


Northwestern Yeast C 
Norwich Pharmacal ¢ 
Parker Pen Co 
Pepsodent Co, 
Pompeian Co., In 

R. C. A.-Victor Cor; 
R. J. Reynolds Toba 
Sinclair Refining ¢ 
Spalding & Bros 


Vapo Cresolene Cx 


Veldown Company, Ir 


G. Washington Coffee ' 


Watkins Co 


Cluett-Peabody & Co. olynos Co Wander Co 
Coca-Cola Co Kress & Owen Co 

Columbia Pictures Corp. Lambert Pharmacal Co. L. E. Waterman C 
Crosley Radio Corp Larus & Bros. C R.L 


R. B. Davis Co. 
Jos. Dixon Crucible Co. 
Encyclopaedia Britannica, Inc 


Lever Bros. Co 
Mennen Co 


Philip Morris & Co. 


Western Clock Co 
Ww % 


F. Young Co 


Zonite Products Corp 
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News of the week ending September 5, 1931 








Chapman Wins Shipping Board}; 
But Shipping Battle Goes On U, $ liners ender constoection, 


C} i i om ics pa 

millions on td $ tllions hase 
1.M.M. is still in the ring and Congress price of the bx Remaining &% at 

$11-million obligation. notes f whicl 
may re-open the whole government-aid row the board holds. With the storms of 

the depression breaking over ts DOWS 
Pau W. CHAPMAN president of the mitted the highest bid and he ts sull the U. S. Lines cannot carry on. They 
United States Lines, has won another somewhat dazed over the action of the want the government to accept $3,17 
skirmish in his fight to retain control of board in blandly stepping over his offer 900 for the unpaid balance, agreeing to 
America’s premier fleet in the North to hand the ships to the companies that make up part of the ditferet by r 
Atlantic. But’ the battle is mot over. had been operating them. Perhaps his linquishing the older, mor stly liners 
Capture of advanced position is con- nose will now be put back into joint The LM.M. Offer 
fessed by the Shipping Board's order Back of Mr. Chapman (who mad The Chapman bid has brought down 


that “the Merchant Fleet Corporation 
and the general council proceed to nego 
tiate a contract with the Chapman- 
Dollar—Dawson 

At first blush that appears to be final 
Between business organizations it prob- 
ably would be. But government is not 
business. The ficld of ensuing battle 
is laid by the Shipping Board’s next 
“The contract as negotiated 
will then, of course, be presented to the 
board for approval before final ex- 
ecution. 

Upon reading the above, the Roose- 
velt—International Mercantile Marine 
group, bidders against Chapman, picked 
its broadsword from the dust and defi- 
antly announced that the fight had just 
started. 


interests.” 


sentence: 


Five on His Side 

Five of the board's 7 members voted 
to negotiate the contract with Chapman 
That is the majority necessary by law 
for final action. If they can be kept in 
inc, Chapman wins. But can they? 

Chairman T. V. O'Connor is known 
to sympathize with the U. S. Lines, 
idmits that the $16 millions agreed 
ipon in the hopeful days of 1929 was 
too high a price for the Leviathan and 

r sisters. Also the board has issued 
solemn pronouncement that it favors 
present operators’ of boats as against 
turning them over to other organi- 
zations 

Not long ago Mr. Chapman bumped 
his nose into that policy. He tried to 

y the American—Diamond and Ameri- 
can-France lines to round out his fleet 
{ floating hotels with every-day, wide- 

tomed freight carriers. He sub 
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his money in Mid-West utilities, mu- an angry bombardment from the Roos 
nicipal bond issues, and telephone com- velt—I.M.M. _ batteries They raised 
panies) stand two stout fellas from the their first offer until it is now higher 


Sea salt is on their dol 
lars. One is R. Stanley Dollar, son of 
that ancient mariner Robert Dollar, the 
other is Kenneth D 
land, Ore 
Their purses are long but do not open 


Pacific Coast than the Chapman figure; they propos 
to take over the mortgage, foreclose so 
to speak, and take control of the lines 
Dawson of Port Despite their raising the Chapman ant 


lrawing up of a 


also a shipping magnate. the board directs the i 


contract with him 


Wher negotiations 


until an old-time horse-trading instinct between 








International News 
THe “CHAMPLAIN”—The newest of the French Line cabin-class ships is 
launched at St. Nazaire, will enter the north Atlantic service next spring 
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board and the Chapman interests aré 
most likely to hit snags ts on the ques- 
tion of money. It is known that some 
members of the board who want the 
U. S. Lines to retain the ships, are not 
enthusiastic about its bid. The $3,170,- 
900 figure probably will not be ac- 
cepted. The board will try to pry a 
better offer out of the group, and it is 
not unlikely that they will allow the 
Roosevelt-I.M.M. to trail along as an 
aid to this end 
Symbol of Sea Power 

The U. S. Lines are the symbol of 
domination in our Atlantic shipping 
Two powerful groups are fighting for 
control. Whatever decision is made by 
the Shipping Board, the row may end 
up in the next Congress and re-open the 
entire subject of government aid. So 
far every letter received from Congress- 
men on the U. S. Lines favors the 
acceptance of the Chapman-—Dollar- 
Dawson proposal. 

The International Mercantile Marine 
is mot too popular in Washington 
First, it operates some 42 ships under 
the British flag, and there is consider- 
able opposition to granting government 
mail subsidies to a corporation whose 
ships are not all American. Some ship- 
ping men believe foreclosure of I.M.M.'s 
mortgage on the White Star Line is 
imminent, which will give it more for- 
cign registry tonnage 

The International Trick 

Some officials also are still critical of 
the scheme through which I.M.M. got 
postal subsidy for the Panama—Pacific 
line. The line is to all intents and 
purposes intercoastal, hence not quali- 
fied to receive postal contracts. But 
some bright mind remembered that Bal- 
boa, being in the Republic of Panama, 
is a foreign port. And 1.M.M. got the 
contract. 

Washington ofhcials were annoyed 
again when I.M.M. got control of the 
Baitimore mail line which had been 
started by the Roosevelt Steamship Co., 
and which had received a postal con- 
tract. 

Keep Fight at Home 

Shipping interests would prefer that 
the squabble be kept out of Congress 
If it comes up again, the painful sub 
ject of government aid through heavy 
mail subsidies and easy credit may be 
re-opened—and shipping interests are 
very well satisfied with arrangements as 
they stand. 

It would be more honest, and happier 
in many ways, if we would frankly 
admit many of these vessels are built 
to be part of the navy in time of war, 
and pay a frank subsidy to vessels built 
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Depositors identify themselves at the windou 


according to navy specifications. Then 
mail pay could be based on actual serv- 
ice rendered; the ships could be used 
on the routes which are most profitable ; 
many other situations could be cleared 
up But Congress hates the word 
“subsidy” so badly that no such honest 


course can be pursued. So we shall 


> 


u 
“Have You Got a Carp?”°—The First State Bank at Fox River Gi 
Illinois, was held up so often that “speakeasy banking” was introdu 


before being admut 


continue to pay naval subsidy thro 
the subterfuge of mail-carrying 
tracts. And of course, to presery 
fiction, the ships will have to run 
the north Atlantic where 
heavy mail is, but where also ther 
too many ships of other nations—wh 
were also built for their war valu 


routes, 


Chicago’s Bank Salvage Job 
Is Now Well Under Way 


CLEARING away bank wreckage is now 
well under way in Chicago 

Once a bank is closed, the chances 
are it stays that way. Depositors’ com- 
mittees flutter around a while, news- 
papers carry stories about the possi- 
bility of a reopening, then a receiver 
is appointed and, unless the case is 
exceptional, it is all over but the liqui- 
dating. 

A total of 59 banks (53 state, 6 
national) have closed in Cook County 
this year, mostly in June. One that 
closed in February reopened on Apr. 1 
Two more may reopen—Washington 
Park National and Northwestern Trust 
& Savings, 2 of the larger and more 
strategically located neighborhood 
banks, formerly under the Foreman- 
State wing. Chicago now has about 
150 outlying banks, against more than 


225 three years ago 


With the single exception of a little 


bank that closed Aug. 15, all clos 
banks now have receivers appoint 
and at work. Circumstances have mad 
Oscar Nelson, state auditor, the man 
who appoints receivers, one of th 
largest “chain bank" operators in the 
country. He is liquidating about 150 
banks in Chicago and the rest of 
Illinois. 
Necessarily Painful 

Chicago bankers and business men 
generally feel that Mr. Nelson is doing 
a good job. He is an able, experien: 
banker from Geneva, IIl., a small towr 
near Chicago. Naturally he has been 
the target of much criticism, charg 
with ‘political receiverships.” This 
criticism is waning as the public r 
izes more and more Clearly that bank 
liquidations cannot be other than dis 
appointing and painful. 

It is Mr. Nelson's policy to nam 
individuals rather than trust companies 
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He believes it is more 
to depositors to deal face- 


ceivers 


actory 
; face with a personal receiver rather 
: ‘han with the agent of a corporation 


najority of receivers appointed are 
nkers with experience that fits them 
the jobs assigned. A few are attor 

with satisfactory records in liqui 
n work. 

Fees Vary 

[he state auditor controls fees paid 
eivers and their attorneys. These 
vary according to the dithculty of the 
b. Once a bank is closed, collecting 
noney due it becomes much harder 
Debtors try every known way to evade 
payments 

Largest fees so tar paid are 

Abel Davis, chairman of Chicago 
Title & Trust Co., and $45,000 to Roy 
Massena, his attorney, for liquidating 
$4}-million City State Bank which 
1929. Mr. Nelson states 
about 2% of 


considering 


$40,000 


losed Nov. 2, 
that this fee, total re 
not 
the work that 
yet to be done to earn it 
Why Assets Shrink 

The extent to which liquid assets are 
lepleted by offsets in a bank liquidation 
A man 
who owes money to a closed bank is 
ntitled to the amount of 
credited against 


sources, IS eXCessivec 


has been done and is 


is not generally understood 
have his 


leposits his notes 
Inasmuch as the most liquid loans are 
sually to depositors who carry sub- 
effect of offsets 


s to decrease liquid assets much more 


stantial balances, the 


than total deposit liability 
As soon as the 12 weeks specified 


} 


by law for proving claims elapse, pay 


Ao Br 


ments of dividends to depositors will 


a 






“ations to @ joint meeting. 
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start. Most depositors will get a little 
of their money before 

Because of the large proportion of 
total assets tied up in real estate bonds 


and the 


winter sets in 


mortgages and exceedingly 
depressed condition of real estate s« 


curities in Chicago, liquidation will b 


Coal Stabilization Program 
Calls for Major Operation 


Sherman law modification, union recognition, 


market research, stressed i 


FOR many years now, the bituminous 
coal industry has been in a state of 
chaos Causes ar¢ overproduction, a 


falling market, poor merchandising 


methods, inadequate research to de 


velop new uses, an unstable labor 


situation 


Various attempts made to restore or 


der have been without success The 
government's recent effort to bring 
operators into a joint conference with 
miners has failed. Secretary of Labor 
Doak announces that of the 160 op 
erators invited, 38 replied favorably 


21 questioned the value of such a con 
ference but expressed willingness to 
attend, 101 either indicated that they 
would not attend, or failed to reply 

Meanwhile, as the need of a solu 
tion is becoming more pressing, Coal 


A 
lication, 


the industry's leading trade pub 


AS 


has prepared a coordinated 


stabilization program, which, it feels 





, 
| 


- 


4 








a) 


= 


No COAL CONFEREN( E—Re presentatives of the miners and the government u aited in vain for the operators to accept 
Front row, beginning SCC ond from left, are John a Lewis of l nited Vine H orker Ss. 
‘ho urged the call: Secretaries Doak and Lamont, who sent out the bids 











n Coal Age plan 


modifying the Sherman law so as to 


telief such as would be 


tO pass in advance up 


proposed concerted actions 


ducers should 
through more crushing of 
periods of slack de 






Operators sent their regrets 


demand as between sizes and similar 


steps 

Equally important to coal stability ts 
the need of stabilizing wages and stand 
ardizing working conditions. On this 
delicate point, Coal Age says 
In an industry compelled to carry che 
idle-capacity load of bituminous coal 
such stabilization without the inter 
position of some outside agency repre 
senting the workers presents almost in 
superable obstables Inherited pre 
judices in some fields and bitter per 
sonal experiences in others have mad 
the idea of a revival of unionism ob 
noxious to many employers. 

Recognition Vital 

‘But, unless some new formula can be 
found, the conclusion seems inevitable 
that the desired stabilization_of wages 
and of working conditions must come 
through a recognition and an accept 
ance of an outside labor organization by 
a suthciently large percentage of the 
operators to give the wages and the 
working conditions so established a 


controlling influence in the districts 
where direct recognition is withheld 

“Whether this labor organization 
shall be the United Mine Workers of 
America or some new group equally 
independent of employer controls rests 
largely with the existing union. It is 
faced with the task of convincing doubt 
ing operators that it has abandoned the 
policies and practices which have mad« 
it highly objectionable to many produc 
ers and that it now has the vision and 
the judgment which will promis: 
effective leadership.” 

New Uses Needed 

In order to find an outlet for a larg 
part of the present excess capacity of 
the coal industry, new uses for coal as 
a raw material for manufacturing must 
work has al 


be found, Considerablk 


ready been done in this field by uni 
versities, private organizations and in 
dustrial What 


be done now is to coordinate and cen 


laboratories needs to 


tralize this research. Coal Age suggests 
that the bituminous industry organiz« 
a Coal Research and De velopment Cor 
poration to be financed by a continuing 
tonnage assessment on the production 
of the companies forming the corpora 
tion. It also recommends that a fixed 
assigned 
held 


in reserve for commercial exploitation 


percentage of these funds be 


for laboratory work, the balance 
If operators with an annual output c. 
300 million tons should join this plan 
contributing to it on the basis of an 
assessment of le per ton, the Coal 
Research & Development Corp. at th 
end of L year would have $3 millions 


38 


it its disposal for laboratory work and 
commercial development 

Connected with research is the prob 
lem of merchandising. The price struc- 
ture of bituminous coal is in great need 
of revision. At present many industrial 
consumers buy coal at less than cost, and 
this loss is being made up by charging 
Here 


al Age finds present laws should 


the individual householder more 
also, Ce 
be changed to permit price agreements, 
but no producer should be allowed to 
maintain a minimum price less than his 
production cost, and any attempt at par 
celing out of distribution areas by con 
certed action should be prohibited. By 
means of this last restriction, the con 
sumer would have protection against 
unreasonable prices without the need of 
government regulation 

Among other merchandising schemes 
Coal Age suggests: joint promotion of 
air cooling and conditioning in publi 
buildings and homes; extension of com- 
munity heating; more active promotion 
of completely mechanized home heating 

Mechanize to Compete 

Increased mechanization is another 
problem that must be taken up if the 
bituminous industry ts to compete suc 
other fuels, and every 


cessfully with 


effort should be made to reduce produc 
tion costs. Coal Age also advises morc 
consolidations in the industry, especially 
the formation of district selling agencies 
and the merger of a number of good 
properties in different districts. The 
final suggestion is that more attention 


be given to the question of safety 


Carpet Tester—The Bureau of Standards developed this machi 
reproduce heel and toe action. Leather covered wheels scuff a cu 
sample of carpet mounted on a turntable; a vacuum cleaner r 
the material as fast as it is worn off in the process 


Steel's Detroit Price 
Premature, But Inevitab|: 


Despite the abrupt abandonment 
Detroit base on steel bars (BU 
12°31), what to do about steel 
tions at Detroit remains a troub 
question 

Mills built recently in southern M 
gan and those able to ship to the D 
a distinct 

It is knows 
instance, that local steel mills at I 
have booked considerably more a 
bile steel in recent months thar 


district by water have 
tage over inland mills 


outside competitors, taking relatiy 
ducing capacities into considerati 
Another Attempt 

An attempt is now being mad 
store the practice of quoting del 
prices in the Detroit area based 
all-rail rate from producing cent 
this appears foredoomed to fail 

There is a variety of mills shi 
to Detroit, which lures the steel 
because of the enormous tonnag 
sumed in a small, concentrated 
Pittsburgh, Y 
Buffalo, Cle 
southern Ohio, and other points 
Detroit 


Steel comes from 
town, Chicago, 
wonder, therefore, that 
crossroads of prices that the tra 
lieves that eventually a Detrort 
must be set up on all products 
factured at Detroit 
The industry is not ready 

move at present, it establishi 
midsummer was premature, | 


withdrawal. But it will come 
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Foop For Go_tp HUNTERS 
chat less hazardous. 


Airplanes make 


flaskan prospecting some 


Supplies are packed in “hombs™ “ hich are dropped 


on the camps, because landings are usually impossible 


Need of Diversification Brings 


Strange Names to Artwares Show 


[HE fall show of the National Gift and 
irt Association New 
York, brought ample proof that neces 
sity does force invention, that 
conditions teach the need for diversifica 
lead into strange 


just closed at 


adverse 
tion manufacturers 
helds 

Most of the 20% increase over the 
1930 exhibitors’ total was made up of 
manufacturers that, previous to this year, 
had no products to offer in this line 
Outstandingly significant is the fact 
iat few of the new lines offered by 
these concerns can be classified as by 
most represent deliberate 
tort to diversify production with pres- 
nt equipment; some have involved em- 


products ; 


ployment of expert designers, and set- 
Several 
nationally known concerns are included 


ing up of separate divisions 


the group 
Many from One 

Scovill Manufacturing Co. of Water- 
iry, Conn., one of the world’s largest 
ikers of brass and copper products, 
Oakville Division has 
inched an extensive line of brass and 
r gift novelties, representing a very 
ssful attempt to use present equip 
to turn out a variety of different 
from a single master die so as to 


ugh its 
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facilitate low-cost mass production and 
make possible low retail prices and mass 
distribution, New 


slush 


uses were found tor 


metal, which is now 


so-called 
being cast into lamp bases, door-stops, 
other utility novelties 
It’s All Wood 

Wood Parts, Inc., of West Helena 
Ark., makers of wood frames for auto 
mobile bodies, 
chinery idle, has formed Bee-Craft Toys 
Division, engaged competent toy de 
signers, now markets an entirely new 
line of wood toys, nursery furniture and 
fittings, all made with idle 
equipment, and 
low-grade lumber purchased in neigh 


with much of its ma 


otherwis¢ 
utilizing short-length 
boring mills. These cuts would other 
wise be wasted because freight charges 
are too high to permit shipment of such 
low grades into distant markets, and 
mills are glad to sell them at low prices 

American Encaustic Tiling Co. of 
New York, one of the country’s oldest 
world’s largest manufacturers of floor 
and wall tile, has for years maintained 
an experimental department to develop 
new glazes and new effects for its regu 
lar line; has now created Actco Studio 
and its Art & Craft Division, brought in 
expert designers and sculptors, makes 






lamps 


items, dox 


with its regular equipment vases 


various artware and utility 


much of its glaze-expermmenting on 
these vart-shaped objects, finds a promis 


ing market for the 


products ot thi 
new division 

Package Paper Co. of Holyok« 
Pakay 


cllophan« imprinted by special proces 


Mas 


has formed Division to mark« 


and turnished in many shapes——doiln 


table covers, regular sizes for gilt 


wrapping 
Use Same Machines 

National Pipe Bending Co. of Nev 

Haven, Conn 


has gone in for diversih 


cation through a new division, Thi 


Colonial Brass Crattsmen: is marketing 


i new line of brass and copper articles 


made in its present factory, utilizing 
its tube bending machines. New and 
striking cftects have been produced 
have found instant acceptance inh 


have brought orders already from in 
portant buyers 

Exhibitors generally reported = tha 
more buying is being done than th 
inticipated, that department stores «1 
cvidently expecting an active gift-buyiny 
season, although many arc purchasing 
cautiously, want the widest possible s« 


knowin 


how quickly re-orders will be filed 


lection, and are interested in 


Mail Order Merger Off: 


Sears Pushes Expansion 


MERGER negotiations between Sears 
Roebuck & Co., world’s largest mail 
order house and its closest rival, Mont 


gomery Ward & Co., recently 
approaching 
(BW’—Sep2’31) 


abandoned 


re} orted 
successful consummiatior 


once more have been 
Abandonment is announced by R. | 
Wood, Sears president. Lessing Rosen 


wald, vice-chairman of the board, son 
of Chairman Julius Rosenwald, states 
that Sears’ directors proposed consol) 
dation on the basis of 1 share of its 
stock for 24 shares of Ward's common 
his is a somewhat better ratio than sug 
gested by market 
(ranging $50 to $55 for Sears’ and $18 


to $20 for Ward's common) but was 


current quotations 


not accepted 
Expansion Continues 

Merger talk did not stop nor even de 
lay further independent planning and 
expansion by Sears, Roebuck, To stem 
the receding tide of mail order sales by 
a concentrated sales attack through 4 
controlled medium of publicity the com 
pany has entered the publishing bus: 
to 60,000 rural homes m 


Ness mailed 


central western states the first edition ol 
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Wide World 


ARTIFICIAL FuR—Edward J. Hope, of the Sanford Mills, in Maine, and 


his man-made fur. 


Intermingled long and short animal hairs are 


worked into a fabric base, creating a fur without killing the animal. 


This is “koongora,” made from angora hair to resemble raccoon 


its new periodical “The American Fi 
ide.’ 

Carrying no outside advertising, this 
first number of 
promotional effort in behalf of buying- 
by-mail, features particularly such im 
portant volume-building lines as ranges, 


24 pages 1s chiefly a 


tires, etc., but contains also some pages 
of family reading including home and 
fashion hints. It will be issued every 
6 weeks. Careful check of tangible re 
sults will determine whether circulation 
is to be extended to include increasing 
portions of the company’s formidable 
mailing list of 8 million rural homes 
No decision has been made as to 
whether non-competitiv« 
copy will be accepted 
Retail Stores Grow 
Expansion in the retail store field 
continues. The recently completed pur 
chase of Halliburton—Abbott Dry Goods 
Co., Tulsa, Okla., adding a unit with 
approximately $2 million annual sales 


advertising 


volume in a city where Sears had had 
only a class “B” been 
followed by acquisition of Lintz Dry 
Goods Co. of Guthrie, Okla., an im 
portant addition in a city where Sears 


store, has now 


had no retail outlet 
Furthermore, the 
ready to invade the downtown shopping 


firm is considered 


section of its home city, is reported ne 
gotiating for lease of the Leiter build 


ing, one of Chicago’s largest department 
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store buildings immediately adjacent to 
the Loop, at one time occupied by the 
Chicago Siegel Cooper & Co. Consum 
mation of this lease would give Sears 
the sixth unit in its Chicago chain of 
class “‘A’’ department stores, may in- 
volve the creation of an entirely new 
type of retail store for mass selling in 
thickly populated territory 


Packaged Frozen Foods Now 


Sold in Wanamaker Store 


rE development of quick freezing has 
removed objections which some depart- 
ment stores have had to handling food 
products, 

Functions such as handling, cutting, 
weighing, packing, the occasional un- 
pleasant odors, the care and removal of 
refuse eliminated. Now 80-odd 
items of meats, poultry, fish, vegetables, 
and fruits can be carried and sold like 


are 


any other packaged commodity. 

So John Wanamaker’s New York de- 
partment store, which in the 70 years 
of its has never sold food, 
except in its restaurant, is now offering 
for sale the Birdseye products (frozen 
foods) of the General Foods Corp 
More significantly, it is to be the trail 


existence 








Razor and Gum Is New 
Wrigley Sales Stimulant 
WILLIAM WRIGLEY Jr. Co. 
largest producer of chewing gum 
the last premium offer of 
(BW —Jan21°31) an 
builder, decided to extend the pr 
has announced the purchase of 
sets (29 carloads) of Gem mic: 
combination 








effective 







razors for a new 


Wholesalers will sell unit packa, 





gum, containing 3 boxes (20 






of 5 pieces each) and a complet 





razor outfit with 5 blades, to ret 


$2.00 
cost retailers 65¢ per box; $1.95 





The gum alone would ord 






so that the razor outfit actually sets 
back 5¢. 
per pack on gum and $1 for th 
outfit, although both are sold fi 
Blades are listed at 35¢ per pack 

While some dealers may sell gut 





Regular retail prices a 









razors separately to make some 
profit, the majority are expected 
the “deal” for building good-wil! 
stimulating buying of gum by ¢! 
For Wrigley the razor 
double-edged purpose. First 


tion of any commodity increases it 
1.) 









deal 





CONns 






sumers can be induced to keep a 
supply on hand. They reason that 
attractive premium, particularly 






esting to men, the freer spenders, s! 
stimulate by-the-box buying 
Wrigley wants to build more equal 

sumption of its 3 leading flavors 

found that Spearmint and Juicy Fr 
but that 
stimulation 





SCLU 







are moving well sales 


Doublemint need 









blazer in General Foods’ invasion o! t 





metropolitan market with these prod 
From frosted foods exhibited 
Wanamaker’s in low-temperature 
play cases the housewife can sel 
point practically all the 
of food needed for a 
Steaks of various 






one 





articles 





meals SIZES, 





soup meat, calves’ liver, etc. are s! 
in attractive cartons, each window: 






permit inspection. Many varicti 
fish offered, all boned 
trimmed, ready for the pan. Oys 
and clams, quick frozen in Dece' 
when at their best, may be purc! 
the rest of the year and at somet 





are 







less than 2¢ each. 
Among the frozen 









vegetables 
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i, 


ie i ihe De, yin ets 


is 
a 
‘ 
4 
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& 






cttort 


vife finds the equivalent of 3 peck 


resh spinach at 29¢, and the net 


of 2; quarts of peas, shelled 
ready to cook, for 33¢. Cherries, 
trozen 


rasp-logan-black-berries, 
freshly picked, will be available 
ison or out 


\lready over 100 stores, chiefly 


. 
Remington Cash 
=) 

. 
Rings Up a Sale 
REMINGTON ARMS Co., INC., has an- 
unced that National Cash Register 

world’s largest maker of cash regis- 
rs and allied products, desirous of 
nplifying its line, has agreed to a 
Remington Cash 


uire the subsidiary 


Register Co., provided that government 
pproval is obtained 

he official notice states that patents, 
patent applications and rights, present 
stocks as well as all manufacturing 
equipment and other assets of the cash 
egister division are included in the 
ransaction ; assures the 100,000 present 
wners of Remington cash 
that, after the merger, they will receive 


prompt and ethcient service from Na- 


registers 


tional; emphasizes the point that the 
companies have not previously been in 
serious Competition 
More Information 
National, while making also a lower 
priced model, has placed its chiet sales 
behind 
hat furnishes detailed information and 


a type of cash register 


various special records of transactions 
ilways requires 2 distinct operations to 
omplete a registering function, one of 
which may be performed by a motor 

Che Remington cash register is com 
paratively simple in construction and 
esigned mainly for recording of trans 
and totals. It operates by a 
nere push-down motion of _ the 
amount” keys without need of crank 
" motor. 


iCtions 


However, due to its lower 
ost and great simplicity it has proved 
particularly popular among small re 
ilers and in chain stores, where nu 
rous small-value sales are made, and 
complicated break-downs 
National has manufactured the Reming 
n model under license but never has 
tressed that model in its sales 
Apply for Approval 
With terms for the consolidation 
‘greed upon and accepted by both par 
ties, application has now been made to 
United States District Court at Cin 
for approval of the 


desired 


acnuion, 
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selling 


New 


in considerable 


located in 
foods 


England, are 
trosted quantity 
Convenience of purchase, preparation 
cooking appeals particularly to apart 
ment dwellers. The New York market 
rich in apartment dwellers, is expected 
large 


eventually to absorb a portion 


of the company’s output 


Register Co. 
to National 


Under a consent decree, National Cash 
Register Co. is restrained from acquit 
ing the assets of any competitor until 
the approval of the court has been 
obtained 
Meanwhile, 


other manufacturers arc 


actively competing with National in 
several special hields Ohmer Fare 
Register Co. has extended its line, now 


makes both press-down and automatic 
cash registers, has also brought out a 
stock control register for department 
stores. Burroughs Adding Machine Co 


has launched new models, especially 


adapted to jobs on which many detailed 
records of each transaction are required 
Mc refining its 


askey Register Co. is 


sEEESERSEEEEE PERSE CeeeeeeeEee 
Waneerremyal ct 


An Op CALIFroRNiIA CUSTOM 





standard machine which provides tor 


full 


and 


records of current charge account 


other imftormation, of particular 


importance to small merchants 


Wool Decides to Have 
A Promotion Week, Too 


DEMANDS first heard when the Cotton 
Institute 
(Bu Mayl3 ) 


as the benefits of 


Fextile 
Week 


sistent 


sponsored its Cotto 
vrOoOWwIny th 


} 


that eftort 


have resulted in th 


will be i Na 


Came apparent 


that there 
WX eck 


growers 


announcement 
tional Wool 
Wool 


recently invited nationally known repre 


took the initiative 


sentatives of all branches of the industry 


Ww ishington 


; ’ 


idoption of a tentati 


to discuss the subject at 


brought about 
plan around which to corral genera 
support. An organization committee | 
now making preliminary arrangement 
to be completed at a later session Dh 
Week" will probably be timed to th 
period when weather conditions and 
holiday buying combine to promot 
high level of consumer interest 
Recent 


public buying justify the conclusion that 


statistics showing increas 


the proposed concentrated sales etto 


would bring exceptionally satistacto 





ot 


‘de 


This music store near Los Angeles follows 


a West Coast practice of making the store look like the product 






results. Total consumption of wool by 
126 manufacturers during July, 1931, 
was nearly 60% higher than in July 
1930, and over 15% up from June, 
1931. July, 1931, operations of 786 
manufacturers, compared with June, 
1931, show a 2.3% increase in looms, 
2.7% increase in combs, 4.5% in 
worsted spindles. 

More enthusiastic supporters of the 
plan believe that this effort will focus 
attention on the need for a central body 
to promote wool, may eventually result 
in the formation of a new industry or 
ganization that will have wider support 
and a better opportunity to function 


with profit than the lately disbanded 
Wool Institute (BW’—Awugl2’31). 
Endorsement of the Wool Week plan 
by important interests indicates that the 
industry will be found solidly behind 
the effort. Col. Charles F. H. Johnson, 
president of Botany Worsted Mills, is 
temporary chairman of the committee 
Among the cooperating groups are Na 
tional Wool Growers Association, Wool 
Marketing Corp., National Association 
of Wool Manufacturers, Institute of 
Carpet Manufacturers, Industrial Coun- 
Cloak, Suit and Skirt Manufac- 
many local industry 


organizations 


cil of 


turers, state and 


Room, Food and Entertainment 


At One Price Offered by Hotels 


Hore-s are following the trend toward 
new sales methods and novel ‘combi 
nations” to relieve the burden of de- 
pression. Typical example of the 
change in technique: The Hotels 
President and Plymouth, owned by the 
same management, in New York offer 
3-day combination rate of $10 
first-class 


at a 
lodging for 2 nights in a 
room with bath or shower, ice water 
and radio, 6 meals in the hotel dining 
room, admission tickets to Roxy's Thea 
ter and the Chrysler tower and a sight 
seeing bus ride. 

First announcement of the offer was 
made as part of an advertising strip 
in motion pictures houses at Wilkes 
Barre and Scranton, Pa., where the $10 
tickets were given as attendance prizes 
Travel agencies in Pennsylvania and 
Massachussetts now have the tickets for 
sale. Managers of the hotels report a 
daily increasing flow of guests, with 
many staying well beyond the time 
covered by the offer. Arrangements arc 
under way to advertise it in several 
other Ez«tern states. 

San Francisco’s Scheme 

A similar plan is being tried out by 
the Hotel Whitcomb, Woods-Drury 
hostelry in San Francisco. This includes 
the sale of complete week-end accommo 
dations and entertainment covering 3 
meals in the dining-room, a room for 
Saturday night, automobile parking, and 
admission to the Saturday night base- 
ball game at Seals Stadium and _ the 
Fox Theater matinee on Sunday after 
-noon, all at a flat rate for the entire 
service 

Another offer which will be tried by 
the same company is for ship passen 


12 


gers only, includes a 4-day stay in San 
Francisco, includes rooms, meals, sight 
secing, and other entertainment 

Since 1929, business for all types 
and sizes of hotels has declined dras 
tically. Overbuilding, already evident 
in 1928, was greatly extended in 1929, 
carried through into 1930, caused many 
abandonments, 
Sales in 


dropped 


foreclosures, 
(BW’—Junt"31) 


operating have 


failures, 
then 
still 


since 
hotels 


“Low Bripce” 
telescope, the funnel folds back, 
at the touch of a button, on this 


The new Ford freight ship waits for no bridge. 


199%, average occupancy has beer 
to 61% of capacity, 
operated restaurants are 20% dov 

However, census figures for tha 
just released, show that by 192 
operation had developed into 
billion industry. 

Of 15,577 hotels with over 25 


sales in 


listed, nearly 85% or 13,328 wer 
throughout the year, reported 
receipts of $962 millions, while 
resort hotels, opened 2 to 8 n 
only, reported receipts of $76 mi 
bringing the grand total for th« 
try to $1,038 millions 
Transients Important 
With 1,134,957 guest rooms 
seating capacity of 610,762 
ing rooms, the all-year hotels h 
1929 over 291,000 employees, 
roll of $257 millions, 
50% of their business from trans 
and only 10% from permanent g 
The dollar income from the trar 
hotel guests split 464% for 
29% for meals, 124% for “Am 
plan’’ room-and-meal rates, and 


in thei 


reported 


miscellaneous. 

In the resort field, 77% 
come represented hotels operating 
der the American plan.’ N 
i0% were open but 3 months otf 
year, 25% have a 4-month season 


of ti 


are Open only 2 months, the b 


5S to 8 months 


V/ 
even the pilot house can be lowe 


“; 


iron raft” 
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the strangest looking 


Ford cargo carrter ts 
lt was especially designed to carry parts from Detroit to the tidewater assembly plants 
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the large s/ vessel lo 


Direct Selling Now Challenges 


Dealer’s Place in Motor Industry 


Test of Peerless mail order plan lies in 


handling of service and trade-in problems 


PEERLESS Moror CAR CorRP de 
scendant of one of the country’s first 
manufacturers, has decided 
distributor-dealer-consumer 


volume 


notor car 
to abandon 
selling, build 
hrough direct-by-mail consumer sales 
First attack of 1,000 mailings has 
dallas, 


nouncing the 


proposes to 


Tex., residents, an- 
Peerless Straight Line 
Plan.” In its appeal the company 
lams that the old type of selling 
vith high distribution costs taxed con- 
sumers heavily for no added value, 
points out that buying direct from the 
saves about one-third normal 
list price represented by sales commis 
sions, showroom rentals, other retailer 
overhead and dealer profits 

The car now listing at $2,320 will 
ost the direct buyer only $1,624 f.o.b 
tactory and there wiil be corresponding 
savings on other 
Service requirements are to be taken 
are of by licensed service stations 


gone to 


lactory 


Peerless models 


Long Guarantee 

Io reduce resistance and re- 
ssure buyers, Peerless promises money 

k if, within 48 hours of receipt and 
before 100 miles have been driven, the 
yer decides that the car is not as 
presented. And a 12-month 
tee goes with each car 
Dallas 


sales 


guar- 


results in prove satistac 


San Antonio and Waco, Tex., are 
on the list, and according to Sales 
Atlanta, 


cement, Birmingham, 
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Wichita, and Memphis will soon be 
invaded 
While new to the post-war period 


the Peerless plan 1s practically i revert 
sion to the type of selling that pre 
vailed in the early days of the motor 
car industry. When 
ited the market 


down the use of cars, 


high prices lim 
held 
agencies could be 
Manu 
from ter 


and poor roads 


maintained only in large tities 


facturers receiving inquiries 


ritory not assigned to active agencies 


would offer ‘dealers’ prices” merely 


for the sake of selling a single car 


The Old Auto Game 
Few of these buying as agents had any 
intention of doing more than get their 


own car at wholesale. This practice was 


so gencral at one time that in many 


small cities every new car was of a 


new make because everybody was get 
ting the dealer’s price and an 
With the increased popularity of the 


agency 


motor car, its general acceptance as a 
daily necessity and the ascendance of 
car ownership as a yardstick to social 
route to dealer 


standing, the “agency” 


prices was abandoned. Keeping up 
with the Joneses made ownership of 
strange makes, “homeless” or orphaned 
cars undesirable 

Furthermore, the constant use of cars 
in business and social life, the 
increase in women drivers have grad 
built up a demand 


agency-maintained 


and 


ually for well 


equippe d Service 





ss X 
YO aes 





use 





>). 








the New York State canal—and one 






stations (_ar manutacturers today in 
sist more and more that the agents pro 
vide not mercly an_ effective sales 
organization but an efficient maint 


nance service. The higher the pri of 
the car involved, the more elaborat« 
becomes the agent's sales and service 


establishment 

With Peerless selling it a figure that 
is likely to interest only consumers wh« 
already have had a high-priced car anc 


are accustomed to obtaining exper 


local service when needed, the omissior 


trey 
it® 


of a sales-interested dealer servi 


the Peerless plan ts likely to raise sal 


resistance. On the selection of the rigl 


type of service station will, therefore 
depend to a considerable extent the 
eventual success of the new policy 


Trade-In Question 
Disposal of the old car, which gen 


erally is an important factor in every 


new car purchase, is another problem 


to be solved. Dealers claim that few 
if buyers suffer any illusions about 
the actual cash value of the car they 
wish to trade in but, nevertheless, lik« 


to brag about getting a big allowanc« 
While agents for popular makes main 


tain a definite and generally sound 


policy on trade-ins, dealers for less 


widely sold cars have in the past ob 
orders because an extra 


tained many 


large discount enabled them to mak: 


extraordinary and sometimes ridix 
lously high allowances for the old 
machine 


Comments of distributors of several 
popular cars in the same price class 
expressed doubt as to the promise of 
They hold that the lus 
of buying a car at what formerly wa 


rarely be 


direct sales 


lealer's will strong 


price 
enough to offset the absence of local 
dealer service, the handicap of an un 


solved used-car problem and the known 
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RELIEF BY TAXATION 


Acme 


Governor Roosevelt asks the New York legislature 


to raise $20 millions for winter relief, considers income tax and gas 


tax increase as possibilities for the wherewithal 


the buyer to 


want personal inspection and road tests 
I I 


inclination of prospective 


hefore buying rather than after he has 
paid the price of the car and freight 


fact that 


most cars are bought on time payments, 


Furthermore, they cite the 


and buyers like to turn in the old car 
as first payment. 


Industrial Relations Conference 


Hears Warning of State Control 


INDUSTRY must take a wider view of its 
problems as they affect society, must 
recognize its social responsibilities and 
must take quick action to meet them if 
statc 


it is to avoid economic chaos or 


control—the only alternatives offered by 
current economic conditions 

This conclusion may be reached from 
the discussions at the conference on in 
dustrial relations held last week at Silver 
Bay, N. Y., where some 300 industrial 
ists and social workers sought a solution 
of the problem of employment security 

Workers Sincere 

Whiting Williams, noted student of 
industrial relations, released temporarily 
from his frequently assumed rdle as an 
unemployed worker in which he studies, 
first-hand, workers’ reactions to current 
conditions, that with rare 
exceptions, jobless workers want jobs 
and the self-respect they bring—above 
rll else 

So long as actual hunger ts prevented, 
Mr. Williams sees no serious menace in 


asserted 


activities 


C ommunistic 


14 


At the closing session, Matthew Woll, 
of I 
formulation 


vice-president A. F outlined his 


views for of a_ national 
economic plan now sponsored, at his ré 
quest, by the National Civic Federation 

Mr. Woll contemplates a permanent 
organization representing all industrial, 
economic, social, and business interests 
of the country 
that this body shall determine require 


ments of goods and services for an en 


He proposes specifically 


suing 10 years, the present supply, the 
apportionment of labor-hours for pro 
duction, and sale, the 
equipment needed, the distribution and 
credit facilities desirable 

W. W. Bates, Delaware & Hudson 
R.R., described that company’s stabiliza 
tion plan based upon an elastic working 


i0 to 60 hours 


transportation 


week which varies from 
before layoffs can be made or additional 
help taken on. With nearly 11,000 em 
ployees at the end of 1930, 82% had 5 
or more years of service, 60% had over 
Since 1922 no employee has 


oft lack work 


10 years 


been laid for of 


Mines as Relief 


PICKANDS, MATHER 


To Reopen Idle Tron 


& Co 


Plan 


large 
dependent mine operator in the 


Superior iron or district, in cooper 


with several other 
nounced plans to re 
down mines during th 
measuf¢ 


of 


as a relief 


Movement ore 


lowest point since 192 


operators h 


ope m sore 


re fall and 


been 


1. Shipment 


has 


1931 are not expected to exc 
million tons—less than half tl 
1929 and compared with 464 n 
tons in 1930. Underground min 
operating at about 30% capacity 
ranges also have laid off men 
stocks of ore at the mines in 
Tax Absurdities 

Greatest difficulty in carrying 

operations is the local tax sit 


which has its grimly 


ludicrous ast 


Normally, of $2.71 a ton receiy 
ore, operators pay 60¢ in taxes 
40¢ in wages. This year, tax 
exceed $1 a ton 

During the 17 years, 1914 


Minnesota mining companies hav 


$302 millions in taxes. The stat 
ceived but 21.4% of the total 
taxes required 15.10% while 


community taxes took 
State 
mining 


laws permit 
prope rty 
within Minnesota 
run up the bills. H 
1 good example. In 
Hibbing, with 15,000 
a tax levy of over $ 
Duluth, with 100,000 
$1.4 miilions. In 
the 


prope rty 


owners of remat 
taxable 


prov ements 


vot 


Luxurious 

Local 
public buildings, 
kept parks, and the 


schools in the worl 


pupil cost of public school educat 


than 
The 


expenditures 


the rest 64 
higher 
on other k 


comm 


rates 


ibbing, Minn 


one recent 


inhabitants 


, 


millions 


population, le 


Hibbing, mi 


companies paid 95% of the levy » 


5% 


ot 


the 


ning 

ed for 

Schools 
go into 


paved streets 


most 
d. Average 


in the country is about $86 per 


luxurt y 


average cost in the Iron Range is $ 


School district No 


Hibbing, has $5.8 millions of scl 
buildings for a population of 


~~) 


, which incl 


| 


> 


in the district and a school enrollr 


of 6,305. One of tl 


district has a 


beautifully 


re schools in 


room with no fixtures except el 


dryers with which gir 
Bids for nickel 


were solicited on one 


hair 


supply houses joked 
firm submitted figures 
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I pupils dry 
plated hard 
school job 


but 


about it 
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Southwestern Rails Battle Trucks 


With Free Store-Door Service 


Combine in 12 states to get 


shippers’ preference when 


LROADS of the Southwest will fire 
ypening gun in a battle to regain 
Lol. freight business lost through 
k competition tariff filed 


Interstate Com- 


when a 
th the Commerce 
ssion becomes effective Oct. 1 
Store-door delivery and pick-up serv- 
will be offered without extra charge 

n all shipments up to 300 miles 

Beyond the specified distance the charge 

for this service will be 20¢ a 100 Ibs 

Rail ofhcials estimate that through this 

plan they will regain 75% of business 

taken by the truck lines. Western rail- 


roads are expected to follow suit 
shortly. 
The roads will contract with inde- 


pendent draymen, it being understood 
that the Railway Express Agency, Inc., 
will not handle the freight to and from 
rail stations 

12 States Represented 

The roads which have filed the 
tariff with the I.C.C. include not only 
the leaders—Atchison, Topeka & Santa 
Fe: Rock Island, Illinois Central, Kan- 
City Southern, Missouri—Kansas 
Texas; Missouri Pacific, Frisco, Cotton 
Belt, Southern Pacific, Wabash—but 
ilso a large group of = short-lines 
throughout the territory. The states in 
which the plan will be operative are 
Arkansas, Colorado, Illinois, Kansas 
Louisiana, Mississippi, Missouri, Neb 
raska, New Mexico, Oklahoma, Ten 
nessee, and Texas. 

The plan resulted from a number 
of projects for store-door delivery spon- 
sored by various Southwestern roads in 
the spring. These, however, were local 
to each road and are superseded by the 
joint effort. Local contracts 
with trucking companies on different 
bases afforded a background of study 
which the new system was 

Surveys showed that pickup 
ind delivery averages 12¢ a 100 Ibs., 
of which 5¢ represents delivery cost 
Shippers may furnish the pick-up them 
selves if they wish and receive an al 

wance of 5¢ on the through freight 


Sas 


present 


out of 
formed. 


service will be in effect 
ill large centers through the South- 
including St. Louis, Memphis, 

St. Joseph, Forth Worth, Galveston, 


The new 
| 
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a showdown on 


terms are equal 


New Orleans, Kansas City, Oklahoma 
( ity, etc. 

The explanation of the 300-mile limit 
on free pick-up and delivery is that the 
radius of intensive truck competition 1s 
taken 300 miles less from the 
big industrial centers. The battle will 


provide a final answer to the question of 


as or 


whether, with rates and service equal, 
shippers prefer railroads or trucks 


Rail-Shipper Reciprocity 
Case Brought Ne Cure 


Two years of investigation into the 
reciprocity system which compels rail 
roads to purchase shippers’ products to 
hold their traffic was brought to a clos« 
by the 


sion this week 


Interstate Commerce Commis 

In combing hundreds of thousands 
of letters in railroad files, the commis 
sion’s agents learned a lot about traits 


of human nature that law and regula 


tions never will be able to change. Th 
able 
such letter-writing, but it will never be 


commission may be to discourage 


able to suppress the practice A road 


that, the commussion learned, serves 14 


brands of coftec im ts ining cars 


probably will continue to do so 
Railroad purchasing and trathc off 


cials were subpoenaed to testify 


neither they nor the shippers volun 


teered any information in the investiga 
tion that covered the policies and pra 
tices of 23 roads from coast to coast 

Pressure Brought Results 
Correspondence in their files re 
vealed that shippers who complained 
that the roads were not buying their 
subsequently so favored 
Illustrative of 


brought to bear on the roads to patron 


goods were 


the pressure that 1s 


ize shippers is the case of a group of 
I grout 


manufacturers of cotton waste who 
used trafic in castings and cabbages 
from afhliated concerns to sell their 


product to the railroads 

The commission has enough evidence 
to convince it that reciprocity is every 
and that it ts 


where prevalent recog 


nized both by shippers and carriers as 
part of the game in which they are both 


skillful 


constant 


play« rs. Shippers 


the 


regar 1 the 


solicitation of railroads as 


a part of the ordinary conduct of their 


business but their threats to divert trath 


are more numerous than effective 





Nearinc CompLeTion—The “Monarch of Bermuda,” 
York-Bermuda run, at the fitting out dock. 


liner for the Neu 


Furness 


express 


H ork 


is being rushed to get her into service for the winter trade on account 


of the rebuilding of the “Bermuda,” damaged by fire at Hamilton 










Canapian WHEAT 


‘wes i. - 


National Railway 


Conadian 


The pools nou operate as ordinary trading cor po 


rations, pay the farmer 35¢ a bushel down; he gets another 5é bonus 


irom the government, No wonder he ponders as he watches the threshers 


Farm Board’s Thoughts Turn 


To Money and to Congress 


Most of the relief plans offered eall for federal 


funds, but Congress promises only trouble 


Arter studying 500-odd sub 
mitted to improve the price of cotton 
ind wheat, and conferring with 
ton state senators, the Farm Board this 
week said it wasn’t going to do any- 
thing about it. Carl Williams, cotton 
member, acting chairman while Stone is 
away resting from recent battles, an 
nounced that the board was through 
with stabilization. “It has discovered, 
and hopes the American people have 
discovered, that continued purchase in 
the face of overproduction is not the 
remedy for the situation. The remedy 
for cotton and wheat ills is a reduction 


plans 


7 cot 


of production.” 
Cut the Crop 

For cotton, the board’s suggestion to 
plow under every third row still stands; 
and for wheat Williams suggested that 
“farmers in areas having less than 25 
inches of rainfall should let half of their 
wheat land lie fallow and keep them 
selves busy by hoeing the weeds on it 


16 


The 12 reduction in winter wheat 
plantings this fall forecast in farmers’ 
Williams 


displayed the usual large figures of cot- 


intentions was not enough. 


ton and wheat “‘surpluses” which sit on 
the Farm Board's chest in its night- 
mares, proving the world has more of 
these commodities than it will be able 
to consume in 2 years and therefore 
ought to quit growing them. The board 
assumes that consumption is just never 
going to get larger than it is now and 
therefore says nothing about the prob 
lem of getting the world to buy as 
much of these things as it used to 

This announcement promises only to 
raise the temperature of the uncom 
fortably hot water in which the board 
is immersed, if that is possible. Every 
new act or utterance in recent weeks has 
increased its difficulties and thickened 
the storm that is gathering around it as 
Congress looms 

The with Brazil 


wheat-cottee sw ap 


has precipitated international 
tions and alienated one he: 
friendly group, the American 
which have cooperated fairly w: 
the board in the past 
Argentina at our having adopt 
sian bad-manners and depris 
South American wheat-growing 
of about half of her Brazilian n 
matched this week by the rag: 
millers who now find their flour 
from Brazil for 18 months by 
bargo. They want to know 
hoard didn't cooperate with tt 
fore this coffee deal was “'put 
it,” and demand 
pending Chinese wheat gift 
at least half in the form of An 
milled flour 
Gift Horse Harness 

Cotton interests the C| 
wheat sent in sacks so as to 
market for hundred th 
yards of cloth, and incidentally 
come the difficulties of 
wheat in China due to lack of cle 
by taking advantage of the surp! 
coolies. 
terests, indignant at the board's | 
patriotism in 


Rese nt 


assurance ti 


want 
several 


handlir 


And of course, shippit 
letting Brazilian 
carry the cereal and coffee, insist 
the Chinese shall be served by 
fleet composed of a hundred or 
the old Shipping Board vessels 
thereafter can be sold in the Orient 
junks or abandoned in the Pacif 
The board has too many other thi 
on its mind. One of them is th 
mon preoccupation, money; anot! 
Congress. These are reasons for 
doing anything just now about 
and wheat prices. Nearly half 
$500-million bank roll is 
losses and carrying charges on its 


froz f 


ings of these commodities; th 
half nearly all tied up in co-op 
likewise frozen. What 
do to it is any man’s guess 
Nobody Loves It 
A strong organized 
mobilizing behind the Chamber of ¢ 
merce to abolish the board. This 
succeed, but it is doubtful if the 
will get any more money. The Grat 
and the Farm Bureau, sponsoring 
spectively the debenture plan and 


Congress 


moven 


equalization fee scheme, will prol 
succeed in equipping the board wit! 
cretionary powers to apply both 
with no money for either, and on ' 
basis the President will agree 
gruntled agricultural groups are 
to block further appropriations by 
mands for investigation of Farm 5 
favoritism in co-op loans 

Thus funds are the key to the 
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every minut 
count ::: 


FOR you! 


very step in every operation—every let- 
E ter, wire or order—every phone call— 
every inter-department communication— 


everything that depends on time is recorded, 


| “The paper does timed and dated by INSTO. 


4é 
the work Indisputable evidence that fixes responsi- 


bility, speeds up work, and keeps you “in 
the clear’’ with your customers, and your 


employes with one another. 
pl ) I | 


Plugs into any electric outlet. Entirely au- 





tomatic. Simply insert the paper as slowly 
or as rapidly as you please. Nothing to push, 
strike or pull. The paper does the work! 

Self contained, portable, Models for al- 


most every requirement, 


Thousands 1n use. Six years of proven suc- 
cess with leading firms everywhere. Phone 
our local representative —or use the cou- 
pon. Sales and service 

the world over. 


& a 


Za 
FTLECTRIC 


AUTOMATIC 
TIME RECORDERS 
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lem of further cotton and wheat relief 
Most of the relief plans offered, center- 
ing in crop reduction, will require fed- 
eral funds in one way or another, to 
take care of idle farmers. But the board 
is glad it hasn’t any money, and won't 
itself ask for more, because it feels that 
iny attempt at price raising would soften 
the lesson of crop reduction. 

Meanwhile, the South, made militia- 
minded by Bill Murray's miracles, is 
mobilizing behind many plans for com- 
pelling or coaxing farms to cut down or 
cut out the next cotton crop. Huey 
Long's Louisiana law, passed by unani- 
mous acclaim, and putting cotton grow- 
ing in the class of bootlegging, is the 
rallying point for mass meetings and de- 
mands for special legislative sessions in 
other cotton states. Its application does 
not depend solely on cooperation of 
other states growing 75% of the coun- 
try’s cotton—mainly Texas, with 309% 

but upon the answer to the question 
how the cotton farmers, freight handlers, 
weighers, graders, warehouse and gin 
workers, cotton firm clerks, to say 
nothing of Southern railroads, banks, 
and other interests involved in cotton, 
are to make a living meanwhile. 

Who Will Pay? 

The expectation is that federal funds 
will be forthcoming, either to pay the 
cotton farmers for this crop as much as 
they might get for 2 
them and their mules building country 
roads, etc. Moreover, there must be a 
moratorium on debts somewhere in the 
picture. And some cooperation with 
foreign countries, like Egypt, to prevent 
compensating of foreign 
growths which might take away the 
American market in the future 

The one clear gain, emphasized by 
the entomologists, is that the boll weevil 
might be exterminated along with thc 
cotton farmer by cutting out the next 
cotton crop. This would improve the 
quality of American cotton, and cut 
costs of production, but might easily 
add to the worries of the Farm Board, 
if any, later by increasing production. 


crops, or to employ 


increase 


New England Claims 
Least Depression in U. S. 


EvipeNCE that New England is in 
better economic condition than the rest 
of the country has been placed on 
record by the New England Council 
in a comparative table of statistics 
showing changes in various business 
indicators for New England and the 
country from 1930 to 1931. 

In building contracts awarded, de- 








Speepinc Up—St. Louis divides its streets into fast and slow 
Slow traffic must keep to the curb; cars using the center lanes 
maintain a minimum speed as indicated by painted figures 


partment store sales, bank debits, num- 
ber of business failures, carloadings, 
shoe production, cotton consumption, 
wool consumption, and life insurance 
sales, changes in New England for the 
first 6 months of 1931 compared with 
the same period of 1930 are shown to 
have been more favorable than for the 


country at large. In all indices 
shoe production and wool consun 
there has been a decline from 
but in each case the decline is { 


to be considerably less than that 
New England’s declin 


the country 
business failures is cited as an 
tional sign of health 





Auburn, Hardened to Hard Times, 
Makes Good in a Bad Year 


Through every activity runs the old-fashioned 


principle of doing with what you have 


WHILE the automobile industry as a 


whole has been free-wheeling down- . 


hill this precipitous year, one company 
has been roaring up the grade, break- 
ing sales records month after month. 

Auburn's good record in a bad year 
is the sum of several factors. Chief 
among them are good management, 
which was quick to see a trend and 
capitalize it; a tradition of production 
economy; a flexibility which enabled 
their happy combination. 

Back in 1924, when the then 29-year 
old E. L. Cord was ushered into the 
general manager's office, he found a 
company which was old, as automobile 
companies go, and which was quietly 
turning out its half-dozen cars a day 
in what were apparently its last days. 





In the first year of the energet: 


Cord’s tenancy of this office sales 


Increases continued wit! 


doubled. 


ceeding years: in 1926, 8,500 cars 


income $942,000; in 1927, 14,00 
net income $1,300,000; 1928 
lowered sales—13,500, but inc: 


income—$1,500,000. And in 


sales jumped to the record figui 
22,700 (23,297 according to Standard 


Statistics) —income, $3,600,000 
The year 1930 marked the 
slump. Sales fell to 13,700 cars 
income to $1 million. Right here 
laid the foundations of eventual 
tacular success, Great economies 
effected, drastic changes planne 
anticipation of harder times ahead 
The 125-hp. 8-cylinder job 
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o HEN tradition ham- 

W it should be dis- 
carded.” This was the mental 
starting point of the design for 
the new McGraw-Hill Building 


( 42nd Street. 


Wall masonry on all four sides 
has been reduced to the mini- 
mum—supplanted by acres of 

inch thick plate glass. This 
unique construction perma- 
nently provides 8!4 million cu- 


feet of 42nd Street Sunlight. 

















Imagination saw... genius made possible 


this building flooded with 8% million 


D igned to house the publishing zs bi f f 
adquarters of the McGraw- CubIC eet Oo Y 
Hill Publications and the 
\cGraw-Hill Book Company, 
this unique structure is modern 
very respect ... zone heat control; complete sprinkler ing to a shipping court which extends full length of 
ystem on all floors; underfloor ducts with outlets every _ building on 41st Street. 
two feet; high-speed automatic elevators. Floors one to Seven of the thirty-three floors, attractively priced in line 
fifteen are served by special freight elevators descend- with 1931 building costs, are open to other tenants. 


80% 
Rented 


Cfor Rent—Immediate Occupancy —Ficors 12,13,1¢ and 15; 
17,300 square feet each; ceilings 12 feet high; floor rating 120 lbs. to sq. ft. make 
these locations suitable for offices or light manufacturing. Floors 77, 20 and 21; 
11,700 square feet each; offer particularly excellent office locations. Units of space 
to suit from 800 square feet up. For prices and space units still available address 


Brown-Wheelock-Harris-Vought & Co., 14 East 47th Street, New York City. 
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eliminated, attention in this price class 
being turned to the Cord. The 6-cylin- 
der model was dropped. Sales and pro- 
duction effort were concentrated on a 
single 8, evolved from the surviving 
95-hp. 8. 

This model, the 8-98, was the hit 
of the shows. It was given the long, 
sleek lines of the Cord; horsepower was 
stepped up to 98; prices were slashed. 
It was more car for the money than the 
public had ever seen. 

Sales Jump 

The public was quick to respond 
Orders were actually taken at the shows; 
sales jumped immediately, and have 
climbed steadily ever since, to the be- 
wildered gratification of dealers who 
had been called into consultation and 
told to shoot the works. 

By May, sales had passed the total for 
1930 and 1928; during June the record 
year of 1929 was left behind—with 
6 months still to go. Net profits for 
the first half of the fiscal year ending 
May 31 were $2,361,000 or $12.09 per 
share, as compared with $9.36 per share 
for the same period of 1929 

Back of this spectacular record are 
some prosaic, quite unspectacular prin- 
ciples. Foremost is the Cord—and 
Auburn—tradition of doing with what 
you have. 

No Inflation 

Auburn finances are not inflated 
There are only 187,533 shares of stock 
outstanding, there are no bonds, no 
preferred stock, no long term notes 
with the single exception (according to 
Standard Statistics) of $400,000 of 
funded debt taken over with the pur- 
chase of Lycoming Motors in 1927 

Cord has never had much money to 
play with, has never wanted much ex 
cept as it was earned. Every year has 
been a lean year, and, as a consequence, 
Auburn can show a profit where fatter 


companies fail to break even, let alone 
show a profit 

The same old-fashioned principle is 
visible in production. Auburn factories 
have few fancy features. In the Con- 
nersville plant, for instance, is a device 
to transfer frames from one production 
line to another. It cost $75, does the 
work of similar devices in other fac- 
tories costing thousands. Plant invest- 
ment, too, has been kept thoroughly 
deflated. 

In dealers, as in factories and finance, 
Cord has had to do with what he had. 
Plate glass fronts were scarce, spats and 
waxed moustaches on the sales floors 
few and far between. The Auburn 
franchise could not compete a few years 
ago with that of bigger manufacturers. 
At that time, the Auburn dealer was 
often a garageman who wanted a car 
to sell but had too little capital to play 
with the big boys. 

1,000 New Dealers 

Since the new car, of course, the 
franchise has become much sought after. 
Auburn has added nearly a thousand 
dealers, all of whom have come over 
from other lines. 

In manpower, too, the same prin- 
ciple holds. Cord has used local talent. 
R. H. Faulkner, now president of 
Auburn, was with the company before 
Cord arrived. L. B. Manning, his other 
right-hand man, is another old hand at 
the business, now vice-president of 
Cord Corp. and director of aviation ac- 
tivities. Most of the brass-hat jobs are 
filled by men developed in the same 
way. 

Cord demands—and _ receives—un- 
usual loyalty. Men like to work for 
him; even the men on the line 
the atmosphere of accomplishment. Pay 
is not high, probably less than in other 
automobile plants, but men stick. 

Cord himself is a restless and vigor- 


feel 


E. L. Corp—He “kee ps in 


lation,” sees what the publi 


ous personality, dynamic, forcet 
profane. As Faulkner says, h 
in circulation,” goes away for 
and weeks at a time, getting 
ideas of what the public wants 
allowing his men to develop und 
burden of responsibility) 
Home-Made Surveys 

This close contact with the 
public began in 1924 when’ Cor 
joined the company. A_ th 
knowledge of markets was vit 
small automobile company was t 
a place for itself among powerf 
petitors 

At that time, the public had 
conscious desire for longer, lower, ! 


} 


The Bu 
Manpower—Left to right, are R. H. Faulkner and L. B. Manning, main lieutenants of E. L. Cord; H. L. Dunr 


ned 


vice-president of purchases, Auburn Automobile, N. E. McDarby, vice-president of sales; Behind McDarby. 
visible, is E. O. Penry, vice-president of operations, then Wm. Adams of sales department, next, Edward A. (Ed 
Stinson, president, Stinson Aircraft Corp., and Herbert Snow, Auburn vice-president of engineering 
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cars that looked fast, too. Auburn 
qu rick to offer streamlined bodies 
plenty of wheelbase for the money. 
rhis fundamental design continued. 
Yearly models maintained a family re- 
mblance—which was comforting to 
ers who used a car more than a 
Even the present Auburn is an 

ious descendant. 
The front-wheel drive Cord made a 
t contribution to design. Starting 
+ scratch, without tribute to tradition, 
set a new style. Auburns today have 
Cord-type frames, Cord lines; they are 

low on the road 
It Sold Itself 

To trace the popularity of the new 
model is not difficult. The car was 
built to sell itself, without benefit of 
i-color double spread or high-pressure 
lesmen. It was made longer, heavier, 
nd higher powered than competing | 
urs, Thoughtfulness is evident in 
wider doors, easy steering, over-size jpeg 
other re Prust Com- 





Real Estate 


Department, 
City Bank- 


instrument dials, 
unexpected at the price. 
Insurance companies summarized the | 
change when they lifted the new car 
ut of its price class, rated it (by power, | 
veight, speed) with the highest priced | 
cars 
Two lines were offered: a standard, 
which looked and was a great bargain, 
and a custom, which included free- | 
wheeling, better finish, fancier fittings. | 
Floor models were invariably custom 
jobs, and were equipped with all kinds | 
of accessories. Prospects were cleverly | 
traded up” into this higher price—| 
and profit—range. Accessories once | 
installed were rarely ordered removed 
by buyers 
Integrated Operations 
From modest beginnings, Auburn 
has grown to be one of the most com- 
pletely integrated of motor car makers. 
In 1929, Cord Corp. was formed to 
onsolidate the interests of Cord and 
his associates. It has automobile plants 
at Connersville, Ind., where most of 
the Auburns are made; at Auburn, 
where Cords and the larger Auburns 
are produced. Duesenberg cars are made 
at Indianapolis, bodies at Kalamazoo, 
Lycoming engines at Williamsport, 
ixles at Cleveland, Stinson airplanes at 
: Detroit. 
4 The latest addition to the family is 
; Century Airlines, organized early this 
year, which carries Cord aggressiveness 
into the air, already shows promise by 
ce-bunking air travel rates. 
And here again is seen the realistic 
hilosophy of the company, a philos- 
ophy which works so well in times like 


pany, New 
York City 
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Our credit is good 
with bankers .. . 


City Bank-Farmers Trust Company was a 
heavy purchaser of Sealex Floors—180,000 
square feet for its towering new home in down- 
town New York. Just a block or two away are the 
Chase National and the Irving Trust Company 
—other Sealex users. 

Only a gilt-edge 
bankers. So we always bring these two important 
facts to their attention: 


floor investment interests 


First, we point out that Sealex Floors return 
substantial dividends in comfort, quiet and appear- 
ance. And as a long term investment, Sealex Floors 
rate AAA. They stand up under heavy traffic. 

Finally, Sealex Floors are backed by good 
collateral. When our materials are installed by an 
Authorized Contractor of Bonded Floors, we back 
them with a Guaranty Bond. Address your 
inquiries to our Business Floors Department. 


KEARNY, N, J. 


CONGOLEUM-NAIRN INC 
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Greater Service 
to Business... 
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lwo time-tested Methods 


for Reducing Expense, Increasing Sales and Building Profi 
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All That a Business Needs 


Supplementing each other’s work, 
AppressocraPH and MutticraPu keep 
and write all the fundamental business 
records... print all the business forms 
and sales promotional literature . . 
write all the personalized letters . . . that 
a business needs to transact and build 
business. 

ADDRESSOGRAPH writes names and data 
10 to 50 times faster than they can 
be written by hand. . . on the office and 
factory forms, letters and sales litera- 
ture which MutticrarH produces at 
savings up to 40 percent. 


now Combined 


Tp YEARS, in every kind and size of business, Appressocararn ani 
Mutticraru methods have been adopted as essential. The two hav: 
been used as a single unit, due to their natural interlocking performan: 
which reduces operating expense, while increasing sales and profits. 


The Addressograph Method 


The Appressocrarx method of writing Direct-from-Record-to-Form ist 
more economical . . . incomparably more accurate . . . than any othe! 
method of writing names and data on accounting, collection, and pr 
duction forms, and on sales promotional literature. 


AppressocrapH self-writing fundamental records remove the expe* 
of copying from ordinary reference records... by writing any inform 
tion recorded on them... mechanically ...in one motion. . . instead 
the 50 to 100 motions required with hand writing or typewriting. 


Clerical costs, errors, and delays are reduced in direct proportio 
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The Multigraph Method 


MULTIGRAPH « os right in the 
offices of users... Saves up to 
4) percent on the cost of print- 
ing the office and factory forms 
upon which ADDRESSOGRAPH 
writes so economically, speed- 
ily, and accurately. 

It effects similar savings in 
printing... in one or more 
. . folders, booklets, 


ogs, personalized sales letters, and other types of 
jirect advertising. And produces them all with speed 
hat is priceless when time means money. 


Unity of Purpose and Use 


Because printed and typewritten operating and selling 

aterials produced by Mutticrapu at such low cost are 
handled by AppressoGrarH with comparable labor sav- 
ings, the two methods are widely employed in combination. 

Giant corporations, small retail stores, and businesses 
in-between . . . thousands of them . . . can point to 
betterment in operating expenses, sales volume and 
profits... as a result of this unification of Appressocraru and Mutti- 
Grav methods. 

As AppressoGraPH 2nd Mutrticrapu have been so closely allied in pur- 
pose and in use, itis but natural that the two companies which have pio- 
neered in these money saving and money making methods, be combined. 

The benefits to present and future Appressocrarn and Mutticrarn 
users, of combined management, business research and engineering, 
and of closely co-ordinated and extended distribution and service, are 
readily apparent. 

Now the AppressocrarH and Mu ticrarn Sales Divisions, operating 
independently but in close co-operation, will be better able to meet the 
constantly broadening demands of business. 

Specialized counsel and service for Appressocrarn and Mu tricraru 
methods are available to every business executive who is facing the prob- 
lem of reducing expense and increasing sales. 

There are Addressograph Sales 
and Service Agencies and Multi- 
graph Sales and Service Agencies 
in all principal cities. 


Addressograph Company 
American Multigraph Company 


DIVISIONS OF 
AppressocrarH- Mutticrarn Corporation 


1800 East 40th Street Cleveland, Ohio 


Selling Economically Where Salesmen Can Not 
Direct appeal advertising can be effectively used to bring 
in direct orders from territories where personal selling is 
too costly. MULTIGRAPH typewrites complete personalized 
sales letters and prints folders, booklets, and catalogs 
which always get an interview. Also, the inserted order 
blanks which permit direct ordering. 

AbpREssoGRAPH directs selling messages to logical buyers, 
thus insuring coverage of all sources of possible orders. 


She MULTIGRAP/ 
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Economical Manufacturing Control 
Teamed together, Avpressocrarn and 
Mutticraru provide production control 
which minimizes wasted time and material, 
and eliminates unnecessary clerical expense. 
Mutticrarn prints all kinds of factory 
forms, ADDRESSOGRAPH writes fundamen- 
tal records of employees, materials, spe- 
cifications, equipment, rates, on these 
forms . . . without possibility of errors. 


Better Accounting—Less Expense 
An AbppRESSOGRAPH-MULTIGRAPH unit 
speeds up accounting and collections, 
reduces clerical expense and cost of ma- 
terials used. 

MULTIGRAPH prints a wide variety of office 
and factory forms at extremely low cost. 
ADDRESSOGRAPH writes payroll forms, 
statements, bills, checks, orders, notices, 
and the like . . . doing the work that would 
require several clerks if done by hand, 
and assuring complete freedom from hu- 
man element errors. 


Increasing Salesmen’s Effectiveness 


Together, Mutticrarn and AppressocraPi 
give salesmen the selling support they 
need. . . to decrease sales resistance and 
make their visits more productive of orders. 


MULTIGRAPH writes personalized letters 
and prints folders and booklets which 
pave the way for salesmen. .. also the 
eatalogs and price lists which enable them 
to ‘‘demonstrate’’ convincingly. It prints 
order and report forms. It prints advance 
call notices, whose timely arrival is in- 
sured by AppressocrarH addressing. 





Standards’ Marriage Bans Pay 
Tribute to the 4 Merger “Musts” 


For “leadership in management” New Jersey-California 


combine may supply a successor to George Henry Jones 


Just as the law exacts 3 conditions in 
a marriage—consent, majority, and 
sanity—so does ancient corporation 
practice lay down 4 essentials to a 
merger—legality as ascertainable in 
probability, almost unanimous agree- 
ment among stockholders, new corpo- 
rate status, and leadership in manage- 
ment. 

The merger now most in the public 
eye, though still in the negotiation stage, 
is that of Standard Oil of New Jersey 
with Standard Oil of California, And 
this is how each of the 4 practical 
problems is being handled: 

(1) Legality. This cannot properly 
be determined at all because the legality 
of any civil action depends upon the 
decision of a court, necessarily after 
the fact. It is not any proposed merger 
that is illegal, but the action of a 
merged company once it exists and 
functions. All that can be done in ad- 
vance of a merger is the drawing up 
of a comprehensive plan for submis- 
sion to the prosecuting authorities. It 
is purely a matter of compromise un- 
dertaken in view of the prevailing in- 
terpretative ideas. In the present case 
the lawyers who study for President 
Walter Clark Teagle at 26 Broadway 
and the attorneys who dig for Presi- 
dent Kenneth Raleigh Kingsbury at 225 
Bush street, San Francisco, did not go 
to the breeze-swept shores of Lake 
Tahoe, 2 hours up in the Sierras. Nor 
did old desk-mates and refinery-bud 
dies Teagle and Kingsbury have to con- 
sult a baggage-car stuffed with papers 
during the 2-hour session that preceded 
the 50-word communiqué to the effect 
that the merger would be undertaken. 

Long Work on Detail 

But scores of lawyers had admittedly 
worked 2 years on the details. The 
Socony-Vacuum proposal of merger was 
watched. Washington said it would not 
sue to divorce Socony from Vacuum 
if they should wed. Teagle and Kings- 
bury simply accepted this dictum as a 
permission for their own merger, for 
their own plans were legally along the 
strict lines of the elaborately presented 
briefs of kinfolk Socony and Vacuum. 
Their own briefs were submitted only 
in résumé, The department may have 


24 


all the papers if it cares to undertake 
the expense of going through them. 

The great lines of the theory of 
legality narrow down in practice to 
actual, physical competition. In this 
case there were only 2 arenas of com- 
petition in production, one along the 
Venezuela—Colombia borderland of oil 
and another in the East Indies. In both 
arenas S. O. of N. J. had been moder- 
ately successful, S. O. of Cal. not suc- 
cessful at all. In distribution, there was 
no competition because S. O. of. Cal. 
did not flood Eastern seaboard ter- 
minals with California gasoline. Evi- 
dently, in the opinion of management 
and counsel, the government will ig- 
nore the existing competition and take 
a chance on the future. 

(2) Almost unanimous agreement 
among stockholders. One individual, 
John D. Rockefeller, Jr., owns between 
104% and 11% of Standard of Jersey 


and a little more of S. O. of Ca 

father has no shares whatsoever 
name and the various foundat 
institutes, universities, and 
hold their S. O. shares 
voting them Rockefeller-wise in { 
(example, S. O. of Indiana 

Rockefeller «ws. Stewart). Rema 
stockholders are legion, with o1 
small proportion held by powert 
dividuals who can be easily gx 
Here is the great clerical job of : 
ing. It is also a tremendous guc 
job. Not every employee stockh 
can be interviewed, not every spi 


wh 


String 


investor can be called up. In execut 
it is not done that way at all, bi 
a mysterious actuarial science invol 
publicity as well as arithmetic 
results in known cases are surpris 
accurate. In the Vacuum there 
smallish rumpus, but it quickly 
over. 
New Jersey Name Stays 

(3) New corporate status. Thi 
a delicate and a peculiarly misun 
stood business. There is no such great 
world-power oil outfit as the Standard 
Oil Co. of New Jersey. It is text 
and legally Standard Oil Com; 
(New Jersey). For less popular 
fusion the management condescend 
print underneath, “A Holding ‘ 


Biccest Marine Dieset—One of the two main engines which will d: 
the new White Star motor liner “Georgic,”’ now building at Harle 
& Wolff's yards in Belfast, Ireland, for the transatlantic trade 
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but that is no part of the cor 
The Standard Oil Co. of 
Jersey whose mame appears on 
ank trucks is a Delaware corpora 
The S. O. of California is also 
Yelaware corporation 
[he plan in the present merger ts 
the Jersey identity supreme 
name and to offer to 
Cal stockholders, shares of 
company. The remaining 
California company 
operating company 


name 


Keep 
with the 
. we 
Jersey 
tity of the 
Id be as an 
Suggestions for some new-fangled name 
Standard Oil Co. of America, or 
the United States, have 
eived 
Brands Important 
[he matter of brands looms large 
the present Oil 
inty business with buggies, a state 
' railroads, and is a na- 
with motor and 
rplanes today. Advertising has be- 
ome a national overhead, the more 
national the more economical. Oregon 
rs park before Madison Avenue’s 
Ritz. Gasoline consumers acquire the 
taste or the prejudice of a brand in a 
brand-conscious nation. Regional brands 
will be kept, but new national brands 
ill be created. This is a legal matter 
on account of the trademark laws. 
(4) Leadership in management. On 
the southwest corner of the twenty- 
first floor of 26 Broadway, immediately 
beneath the private office of John D. 
Rockefeller, Jr., there stands before an 
empty desk a vacant chair. It was Mr. 
Jones's, George Henry Jones, chairman 
of the board of directors of Standard 
of Jersey. Until the day of his un- 
inticipated death he was the shadow, 
the alter-ego, of Rockefeller. He knew 
him as no other man did. He could 
beat him at numerica, that Napoleonic 
and Helenaic—game of solitaire that 
was found too intricate by three Popes ; 
he could regale his admiration with 
such a flood of business statistics off- 
hand as only an abnormal brain could 
store; he could read to his friend's 
oud amusement the verbatim confer- 
nce English that the marvellous stenog- 
raphy of a graduate of Chaffee’s Phono- 
graphic Institute, Oswego, N. Y., pre- 
rved intact, daily taken down as he 
silent through the wisdom and 
tatistics and scheming of the hours. 
Two in Line 
The successor that will be found for 
corge Jones's desk out of the present 
tger will be the Rockefeller man on 
ver Broadway. It may easily be 
igle or as easily Kingsbury. 
ey are lifelong friends. 


merge r. was a 


siness with 


ional business cars 


just 
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«A MID-WINTER 
Heat Prostration 


been ill! 














r KNOXVILLE. S TENN..U.S.A. (< . 
European Representatives, Crosby Valve and Eng. 
Co., Led., 41-2 Foley St., London, W.L, Eng.; 
Canadian Representatives, Darling Bros., Ltd., 
140 Prince St., Montreal, Quebec, Canada 
Representatives in All Principal Cities in U.S.A. 






*The Thermal Unit used in Sylphon 
Automatic Radiator Valves, Archi- 
tects will recognize as the same 
familiar Sylphon Bellows—the most 





efficient diaphragm known, that has 
withstood over 300 million flexings 
without signs of wear—that is the 
heart of 12 million temperature regu 
| lators that have gwen years of trouble 
free service in the home, in your car, 
in business and industry everywhere. 
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Man-made heat 
more than 
when out of control. Too warm a 
dulling, fatiguing, 


depressing, disastrous to employee 


It's true! in even 


destructive natures= 


room is brain 
efficiency. Too cold a room or over 
heating plus window drafts breeds 
sickness, lost time, needless expense. 
Intense heat before or after hours in 
closed offices ormanufacturing plants 
dries out, cracks, damages furnish 


ings——is injurious to products in 


manufacture or storage. 





The Fulton 


Automatic 


Sylphon System of 
Room 


Control prevents all this. 


Te mperature 


on Jem pera tive 


Sylphon Thermostatic Radiator 
Valves* installed in place of ordi 
nary valves without any complicated 
piping, wiring or electrical connec 
tions, pass just enough steam as is 
necessary to maintain constant 
healthful office or workroom temper 
ature regardless of outside weather 
conditions or room exposures. They 
never sleep—never depend on hu 
man judgment, memory or whim— 
act to 


anticipate temperature re 


quirements almost before they arise. 


Building Owners, Managers and 
Steam Plant ¢ Iperators will also be 
interested to learn that these valves, 
by preventing overheating conserve 
the fuel wasted by overheat—level 
the peaks and valleys in steam 
savings 


demand— permit possible 


in fuel up to 20% or more. 


Write for Bulletin RW -250. It tells 
the story of a new avenue to in 
creased efficiency and economy by 


controlling heat. 












FULTON 


TEMPERATURE 
CONTROL 
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Mr. Gifford Answers a Call 
He Has Been Trained to Handle 


Unemployment relief job needs just what he has— 


telephone, statistical and charity experience 


DuRING last week, when the big news 
was about jobs and the jobless, clearly 
the man of the week was one, aged 
forty-six and fairly good looking, who 
had the audacity to abandon one job 
for another. 

Why was it that Walter Sherman 
Gifford, head of the richest company 
in the world, boss of more private job- 
holders than any man living, chief and 
leader of the greatest conglomeration 
of stockholder proprietors ever assem- 
bled, should voluntarily desert the 
handsome Hudson-sweeping suite left 
him by Theodore Newton Vail atop the 
American Telephone & Telegraph Com- 
pany’s edifice on lower Broadway for 
the obscurity of lodgings without title 
in one of the shameless clerk-barns of 
the Department of Commerce in tropi- 
cal and deserted Washington? He must 
have heard the call, as clergymen say. 

He had heard a call. It was not the 
flattering suggestion sent out feeler-like 
from the President of the United States. 

A Louder Call 

The call that Gifford heard, said his 
admiring but somewhat aghast col- 
leagues last week, was the far louder 
call of six or seven or eight million 
men and women out of jobs, with little 
rent paid up ahead, larders light, and 
the snow flurries 45 days ahead. His 
capitalistic ear may not have heard it 
at all, should not have heard it. But 
Walter Gifford has two ears. One 
listens, for its president, into the depths 
of the American Tel & Tel Trust. 
The other one is distended, also for 
its president, to get the faintest inward 
rumblings of the Charity Organization 
Society of the City of New York. It 
must have been the charitarian ear that 
heard the call. 

Four Qualities Needed 

Now in order that so experienced a 
relief practician as President Hoover 
should pray him to undertake it and that 
the new Minister of Unemployment 
himself should dare to tackle the Her- 
culean labor it was necessary that the 
man, as simple man, aside from his 
position in the world, should possess 


On the wall of Mr. Gifford’s ante- 
chamber at 195 Broadway is a map 
whose every colored pin shows a tele- 
phone exchange and whose totality of 
pins govern fourteen million seven 
hundred thousand odd telephones. It 
took 40 years to build up all this. Mr. 
Gifford didn’t do it alone, but he man- 
ages it. Just now he has before him at 
Washington a perfectly blank map with, 
say, half that number of jobless human 
beings to be located, pin-pointed, and 
routed upon it. And he has, say, 40 
days, more or less, in which to do it. 
It will require managing. 
Million-Minded 

(2) Public-mindedness. Here Tele- 
phone President Gifford will do well 
to recall his successes with small stock- 
holders, with stockholder-employees, 
with advertising straight at the public, 
with subscribers, and with finance. He 
must again keep the millions, rather 
than the millionaires, in his mind. 

(3) Experience in the craft of 
Washington ways, the art of getting 
government into action despite the air- 
brakes of government. Here his mem- 
ory, probably fresh enough, of the 
Council of National Defense, of the 


War Industries Board, and of the 
Administration will well ser 
Washington can get the bet: 
Gifford it has been practising 
has he. His intimates know 
went to Washington on the sok 
tion that he be Czar of Distress 
(4) Mastery of the techniq 
high science of the profess 
Charity. This is no mere goodn 
some people scoff, but an entire 
science whose instinctive bases 
parently in the heart itself, for 
took to it early and without rc 
interest. His utter captivation « 
Bakers doubtless lay in this a 
quarter, for they are in secret 
the most largely charitable peop|: 
world. Under the late, great 
W. De Forest, whom he succe 
president of the Charity Orga: 
Society, he had a long and an a: 
training. He also had the ad\ 
of an inimitable technical mast 
eminent Lawson Purdy, secretar 
executive head of the great organ 
Taylor’s Influence 
Likewise Gifford had in early a 
tion and lifelong. business 
Chairman Myron C. Taylor of 
Steel, greatest charity initiator and 


seer of the eminently charitable Q 


race. 


To the untrained in the finess 


symptoms of greatness the man Giffor 


is at first sight and sound a disay 
ment. In this respect he is a gr 
like his admirer, President H 
First of all, he is not at all tl 
in affairs. In 3 years he has de 


Wide We lu 
Retier Worxers—Walter S. Gifford (right) meets the President a! '' 
White House before leaving for a week-end conference at the Ra; 


four qualities, all of them rare. They 
are: 


(1) Ability at super-managership. 
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Advertising 


and Marketing Counsel 


... + Product research, on-the-ground study of markets 
and merchandising, and complete advertising service 
in newspapers, magazines, radio, and outdoor . . . The 
J. Walter Thompson Company is an organization of more 
than eleven hundred people, located in twenty-five offices 
in the market centers of the world. 


Total population in the areas served by these 


offices—one billion four hundred million 


J. WALTER THOMPSON COMPANY 


NEW YORK ~- 420 Lexington Avenue - 1 Wall Street 


CHICAGO PARIS PORT ELIZABETH 
ST. LOUIS MADRID pd 

BOMBAY 

BOSTON STOCKHOLM ; 

BATAVIA 


CINCINNATI COPENHAGEN oa 
SYDNEY 
SAN FRANCISCO BERLIN at a 
WELLINGTON 
LOS ANGELES ANTWERP - 

7 . LATIN-AMERICAN 
MONTREAL BUENOS AIRES & FAR EASTERN 


TORONTO SAO PAULO DIVISION . 
* 420 Lexington Ave., 
LONDON ALEXANDRIA New York 
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COMPANY 
B-10 


HAMMERMILL PAPER 


Erie, Penn. 

Gentlemen: I am attaching this cou- 
pon to my office letterhead. Please send 
me a portfolio of Management Bond, 
the lower-priced paper made by Ham 
mermill Men. 


Name 





ee 
Please attach coupon to your office letterhead 


28 








riced yes 


—but with a watermarked 


assurance of its quality 


no problem to find a lower-priced bond 
paper. There are plenty of them. The 
thing is to find one that carries a recorded 
promise of satisfactory performance. 

You'll find that in the watermark— 
MANAGEMENT BOND, A HAMMERMILL PRODUCT.* 
So why shop? 

Eight colors and white. Full range of 
usual commercial weights. Mail the coupon 
for generous portfolio of samples. 


*Hammermill men and Hammermill methods pro- 
duce this new paper, Management Bond, a Hammer- 
mill Product, at Hoquiam, Washington. 





|5 addresses and written 2 articles 
'no unkindness to say that it has 
job of ren 
when one considers what there 


lan extremely flat 


hind it to render. It is probably 
timidity, as with President H 
Business men, of course, pay n 
tion to this and rather appro. 
jin principle. The artist of pr 
speech in affairs has always dist 
| the ultimately practical mind 
| were somehow a little bit abnort 
What He Looks Like 
Physically Mr. Gifford is fair 
He is largish and 
|in complexion a sandy, jy 
freckle sort of color. His eyes 
mean anything, or nothing. H 
distinction lies in two forms 
possesses and that 
sculptor instantly 
shape of his very large and v 
head. The bone structure of it, wi 
not at all visible in his photogray 
of almost startling beauty and ¢ 
his whole head, rather than to | 
alone, a kind of glance and a 
that is unique even among suc! 
and pow 





ing, but dry 


would | strikh 


One is tl 


of curious-looking 
|headed men as come out of th« 
board meetings. 

The other remarkable 
it is one, is his walk, which quit 
description and would puzzle a : 
draughtsman. A mant 
holding the head well back wit 
chin in probably accounts for tl 


“forn 
curious 


pression of gentleness it gives 
trasted with the very great 
his cranium 
What He Does 
Professionally, and aside from 
great accomplishments, Mr. Giff: 
| without a profession. He 
| tistician, for statisticians. He 
know mathematics, nor any 
science for that matter. He is 
communications te 





is not 


hy 


master of 
Nor is he a banker in any sens 
has even testified that he is “‘no law 
The late great Vail, who found 
said he was a remarkable digger 
|the unknown facts. Today, after 
rival at great place, he is reput 
very great general of statistics, but 
|as Montagu Norman is consider 
very great field marshal of finance 
no technical man able to put his f 
on the talent spot. 

Privately Mr. Gifford is the Wat 
of press agents and hack intervic 





| He hates being quizzed, doesn't | 
|how to be 
| Obviously doesr.t go over in proof 


rude in self-defense 


absurdities published as being pl 


| graphically about him and his \ 
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His photographs, too, are poor sub-! 
issions on his part to some sternly 
red necessity. Once a reporter in 
red with Mr. Gifford on a vice. The 
m suggested that he smoked. It ESSENTIAL 

+ tell on the scribbler. ‘Too 

h.”” then added softly Mr. Gifford 





Two Anecdotes Only lo the executive, few things are more essential 

Only two meagre anecdotes adorn his rien wow Ghost fasidemnedtel knowledne of inst 
ered life. As a schoolboy in a 

Maine camp he smoked out a hedgehog 

Ihe ill-stamped sparks set a forest fire 

threatened counties. Boy Gifford 

hmitted himself to the authorities, 


what is going on, here and abroad, and just what 
the effect will be on business. Many hundreds 
of columns are written daily on the subject— 
some fact—some opinion—some words. 


<electmen, in the case. He was admon 
shed but excused Lately his lonely 
g¢ at his farm up the Westchester bank 
the Hudson visited a neighboring 


rm one night. The outraged farmer | 
s now suing Mr. Gifford for the 75, serve his time—crisp written to assure his con- 


The Business Week in return for its subscrip- 
tion price undertakes to keep a continuous flow 
of authentic world business news flowing to the 


business executive’s desk—condensed to con- 


hickens that the dog ate during that tinued interest. 
ne evening. Mr. Gifford hasn't re 
plied. At laste account the J. P. was 
dvising the plaintiff to have the tele 


phone president arrested and haled THE 


nto court if he really possessed such a 


prodigious animal BUSINESS 


Friends think they know where will 
he found Tactician Gifford’s first show WEEK 
of the talent for which he is reputed 
Map-maker that he is, he and the tele 
phone company, with an office in every 
hamlet of the U. S., with an army of 
lisciplined reporters of local facts, will WHEN CAREFUL SELECTION IS 
determine the real distribution of locally 
irrelievable distress and then see just 
how the federal fund would be grabbed 
for in Congress, once it were voted 

Relief Distribution 

Assume that there is no fast way of 
voting it and executing it except through 
the straight income tax. The bases of 
these figures are known. Won't New 
Fngland, New York state, and Penn 
sylvania Congressmen, after voting the 
original resolution in favor of federal 
iid with shouts and hurrahs, come back 
with the same vigor to squeeze, in the Because, at all times, and especially today, such men 
letail of the bill, for distribution within are vitally interested in quality as well as price. 
their territories in exact proportion to Buying insurance carefully, they choose CENTRAL policies 
rt = . . for safety, for fair adjustments and prompt settlements 
he sums exacted therein? It is thought and for that attractive dividend. They know values in 


} — ; : : ; i dvantage 
hat Gifford may think with his usual a and they welcome the economic advan 


miling simplicity, “Of course 1€ Most good business men are checking 5° 
' 6 P ) . : “ ct *) insurance values and costs. Why not 302 Dividend 
vill But as a general of statistics and check up on wae paaghs ay ote you? 
3 Write to our home office, addressing . 
in astronomer of graphs he knows per Department BW — or use the coupon Since 1921 
I ’ i ; . TRAL hici written 
ectly well that justice does not there — Se tikaees. 


‘e—neither justice, nor humanity, nor A srently 


national interest. Distress is by no} ICE } I 


ncanny means distributed i . .| 
wantin ee ae MANUFACTURERS MUTUAL INSURANCE COMPANY 
graphical ratio of votes; nor of income | A. L. FURMORT, Peeidus Home Office: VAN WERT. OHIO 


’ . . ° | 
wal riggs Sarnsaghor apt 04 J want to know more about Central protection, and 
4 . entral's cost-reducing dividend BW 
master. Gifford knows where the 
tistics are and how to get them, has 
means under his hand to secure Address 


on the telephone, if necessary. | FIRE, AUTOMOBILE AND TORNADO INSURANCE FOR SELECT RISKS 
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Export Dumping Is Germany's 
Best Argument for Debt Relief 


If creditors insist on full payment they must 


consent to the flooding of their markets 


BERLIN (Cable) forced 
to find yearly $425 millions in foreign 


exchange in order to pay reparations 


Germany 1s 


This is a problem not merely of xnobil 
izing that sum, but, much more difficult 
problem of how to transfer it without 
depreciating the mark 

Up to this time 
paid not one cent of reparations. Ap 
parently the Reich has paid $10 billions 
but actually it has borrowed $18 bil 


Germany has really 


lions during the same period, according 
to the Layton report 
Exports Forced 
When Germany's borrowing ability 
began to contract in 1929, the pressure 
began to force exports. This was re 
flected in the rising 


With the 


of foreign credit begins an cra of out 


favorable trad 


balances, recent breakdown 
right export dumping, in order to com 
mand foreign exchange at any price 
The Hoover moratorium on war debts 
doesn't affect this it 1S mecessary to 
repay private borrowings regardless of 
re parations 

The crux of the reparations problem 
is not, “How much can Germany pay?” 
but, “What latitude is the world pre 
pared to give German exports in order 
to permit Germany to pay?’ The world 
cannot have its cake and eat it, too 
It cannot demand reparations and re 
fuse the only means wherewith Ger 
many can pay 

Can't Pay Both 

German sentiment has become, “We 
cannot pay reparations and private debts 
both. We won't pay reparations, but 
will pay private debts, if only in order 
to regain our credit.” 

Nearly $1 billion drainage of for 
cign credits before the bank 
left the veins of German finance vir 
Wherefore, regardless 


holiday 


tually bloodless 
both of reparations and of private debts, 
Germany today sees exports as the only 
possibility of relieving the pernicious 
anemia of the domestic financial system 

The resulting redoubled export pres 
sure is analogous to the Russian dump 
ing, except that where Russia pays no 
regard to production costs, Germany, 
in order to avoid capital losses, is lim 
ited by a weighted formula, namely, the 
export sub-price on a given quantity 


30 


plus the domestic profit on the same 
quantity, must equal at least the gross 
production costs in gold 

balance 


The German foreign trade 


for the first 7 months of this year 
shows an export surplus of 


$300 millions: by the end of 


already 
nearly 
the year, it is expected, the total will 
exceed $600 millions, whereas the ex 
port surplus for all of 1930 was only 
$360 millions. In July, when the 
German economic crisis Came to a head, 
exports increased more than $19 mil 
lions over June to a total of $196.9 
millions. Practically all of the advance 
was made in the exports of manufac 
tured goods 

Loans No Solution 
for the reasons 


| x port pressure 


analyzed, will continue until the inter 
nal capital needs of Germany are re 
lieved. It will be observed further that 
borrowing is no solution. Loans only 
add to the ultimate needs for foreign 
repay them 


revenuc wherewith to 


REBUILDING WASHINGTON 


ington Monument. 


Wherefore the conclusion is 
world must either scale down G 
obligations or else open out! 
German exports commensurat 
present debts and any futur 
It is opportune in this conn 
point out, first, the true meaning 
Anschluss, and second, what t 
sibilities are of a 
German entente 
The German-Austrian Ansch! 


practical 


never an end in itself, but as 
Germany made to use Austria as 
way to reach unexploited Balk 
kets, wherewith to enable rep 
payments. But this very effort 
a means toward reparations—w! 
mostly to France—tan up 
France's own political policy of b 
military alliances. Any Germar 
mercial domination of the Balk 
irreconcilable with the French 
policy 

In other words, the intransigent 
understandable French insistenc 
reparations was in a sense defeat 
the French mania for absolute s 
which prompted her policy of en 
Germany with a 


alliances and thus paralyzed Gern 


Sy stem ofl 


best chance of developing a meat 
paying reparations 

The conclusion to be drawn 
any Franco-German entente must 
be premised on France's receiving 
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Looking downtown from the top of ¥ 
In the center is the new Internal Revenue bu: 
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eadership 
in Truek Value 








Lowest priced 6-cylinder P“2-ton truek with 
full floating rear axle and other big advantages 


1':tonchassis (131'wheelbase) — 65-horsepower engine—4 large main bearings—Full foree 


~ lubrication—Floating type oil suction—Bridge-type frame 
4 
4 cross members — Extra loading space — Heavy duty cast 


spoke wheels—Dual wheels of one unit design—Heavy 


——= Sl 


l'» ton chassis, 157’ wheel- 


hase, for extra long or bulky demountable truck type rims interchangeable on beth 


—— OO 


loads, $630. 15-ton delivery single and dual wheels 


chassis, 113” wheelbase, $395. 
All prices f. o. b. Toledo, Ohio See your nearest Willys dealer; or write \ illys-t Werland, 


Inc.. Commercial Sales Division, Toledo, Ohio, for 


if . . . 
New descriptive literature. 


| WILLYS SIX TRUCKS 


COMPLETE WITH BODIES FOR EVERY BUSINESS NEED 
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LET US MAKE PROFITS 






FOR YOU 


PA i) ed OO 









FOR THE MAN WHO 


BUILDS 


Olid style 13 
machine wrth 
many parts 
made of cast- 
mgs. 


sar 2 


/ ner 41 Redesign (with 
the help of YPS 
engineers) of 
. — new lower cost 
e+ 10° machine. 


3 


The finished 
product using 
14 different 
pressed steel 
parts manufac- 


tured by YPS. 








‘Press if from Stee 


The 


YOUNGSTOWN PRESSED STEEL 









GRINDERS 









RESULTS 


Increased sales due to 
a definite reduction in 
costs. Lower shipping 
and handling costs 
from greatly reduced 
weight. “Eye-value”’ 
increased through the 
sleek, clean-cut lines 


of pressed steel. 


WRITE 


May we do for you 
whatwe have done for 
many, many others? A 
survey costs you noth- 
ing. Does not obligate 
you in the slightest. 
Write for free book- 
let, ‘Adventures in 
Redesign’’—it tells 


the story. 
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Company 


114 UNIVERSITY ROAD 


A COMPLETE ENGINEERING AND 





WARREN, OHIO 


MANUFACTURING SERVICE 














| stantially the present $100 
| surplus reparations over Fran 
war debt payments, and se: 
finding German export outlets 
cally neutral markets. This m 
tically that French capital m 
|German financial anemia an 
ment German productive capa 
|then that both nations shall be: 
| efforts toward the conquest 

| politically neutral markets 

| Ame rica, in competition with 

| ness men of the United Stat 
|Great Britain. 

Next, Government Pressur: 
Just now the export pressu 

ito the financial needs of the 
manufacturer, trying to meet 
obligations. It is expected, | 





the government soon will bx 

to the pressure, by extending its ; 
of export credit guarantees at 

tiating preferential trade treaties 
sort recently framed between Ri 
jand Hungary 

It is significant that the Ger 
tels, notably the steel and nitrat 
bines, are avoiding long-tern 
takings in order to have thei 
tree. 

German wheat exports are not 
confounded with dumping. TI 
the usual and seasonal swappi 
domestic soft wheat to meet ¢ 
millers’ needs of imported hard \ 


Magnesium at Record Low 
To Bring Orders Back 


THAT silvery white metal, magn 
which is pumped with salt from br 
wells and used in making allo, 
automobile and airplane parts, flas 
powder and many other things, | 
been given another sharp cut in 

The new carlot quotation of 
lb: is the lowest on record. At tl 
|ginning of last year magnesium 
| for 80¢; 15 years ago it commanded $ 
, pound. The Dow Chemical 
| owner of brine wells in Midland, M 
and largest producer of magnesi 
this country hopes that the 1 
price will help sales. 

In recent years consumption of 
nesium had shown steady progress 
was due not only to lower pric 
to the development of new uses f 
metal in fields where its character 
of lightness, durability, resistat 
corrosion, and low specific gravity 
it of special value, Last year 
ever, consumption of magnesiun 
dropped about 38% below th« 

















peak of more than 900,000 Ib 
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Business Abroad—Swift Survey eo 


England rp interest rates 
ly D 


nothing less than 12% 


Of the Week’s Developments Fane 8, whl the hardy Dut 


furope gains assurance from 
prompt rescue moves but realizes re- 
lief is only temporary... . Funda- 
mental problems must still be solved. 
_.. Economic and political uncertain- 
ties cloud the prospect. . . . Britain, 
hopeful of National Government's 
program, sees sterling safe, though 
capital flight is not ended. . . . Labor 
opposition is disturbing factor. 
Germany watches price cascade on 
re-opened exchanges, foreign exchange 
difficulties. . . . France sees financial 
and political advantages in loan to 
London. . . . French business feels 
further effects of depression, is wor- 
ried by damage to wheat crop. 
Latin-America struggles with continu- 
ing financial troubles, tries legislative 
remedies. . . . More cheerful tone is 
evident in Japan. 


Credit Problems Still 
Paramount in Europe 


EuRoPEAN News Bureau (Cable)— 
The conclusion of a franc-dollar credit 
equivalent to £80 millions granted by 
American and French bankers to the 
Bank of England has failed to produce 
the desired psychological effect in 
Europe. Last week it was thought that 
{ England were only tided over its 
immediate difficulties Europe would en- 
ter a period of relative tranquillity. But 
now the contrary seems to have been 
the case. 
Problem Unsolved 

While sterling has been made sales- 
proof for some time to come by the 
gigantic mobilization of foreign credits 
with which banking is able to parry 
the repatriation of foreign capital, 
these credits are not sufficiently invul 
nerable to meet the combined flight of 
omestic and foreign funds. 

The situation is daily becoming more 
accentuated due to the average British 
t's lack of faith in the ability of the 
ational emergency government to 
nstitute economy measures required 
to balance the budget that will be 
palatable to a voting majority. There 
tore, domestic capital is continuing to 
ck a safe harbor outside of England, 

st of it finding its way to France. 

The process of getting the German 

ney and credit machinery back to 
normal working order which has been 
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is thought likely that some 


+ 


going on during the past months action will be taken to reach 
reached a new milestone with the re ntet ate equitable to all 
opening of the exchanges on Sept. 3 ath of the Anschluss h 
In anticipation of this event the bank ofhcially announced. It is 
rate had been reduced from 10% note that it was not the polemi 
to 8%. This was done, in part, to the Hague Court that caused its decea 
restore confidence both externally and but the course of financial events mor 
internally. At the same time, it was a powerful than human wishes. Since 
technical maneuver engineered to es- the outset, developments have been 
cape the excessively high payment of such as to force both Austria and Ger 
interest rates on foreign credits frozen many to resort to French financial aid 
within Germany. The heavy drop in which was inevitably conditioned upon 
security prices when the exchanges the complete repudiation of the 
opened showed the moves insufhcient Anschluss 
to combat lack of public confidence France Checks Loans 

All creditor nations except the United It is rumored that France, in ex 
th 


States are now agreed in principle upon change for the recent credit to 


acceptance of the conclusions of the Bank of England, intimated that she de 
Basle Committee which, in view of the sired England to recall the 150-mulli 


fact that Germany is unable immedi- schilling Austrian credit loaned over 
ately to refund its short-term credits, the heads of the French bankers ar 


approved their extension for 6 months which is now only repayable by a sin 


;% 


Wave TAMER The 20-ton Sperry gyroscope huilt for the Italian navy 


ins pected by naval attaches Le jt to right are Lieutenant Commande: 
Rawlings, U.S.N.; Eng. Comm. Horton, British Royal Navy; Admiral 
Bostwick, l S.N.: Lieutenant di Gropello, Italian Royal Navy; Alexander 
Shein, Engineer, The Sperry Gyro Co.; Captain di Villarona, Itelia 
Royal Navy: P. R. Bassett, chief engineer Westinghouse; Captair 
Sable, French Navy; and Commander Lawa, Japanese Imperial Nav) 
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ilar credit placed in Austria by French 
banks. 

Bulgaria, Poland, Hungary, Rouma 
nia and Yugoslavia again all find them 
selves momentarily pressed for new 
loans and are turning their eyes toward 
France in hopes of relief. But, except 
in the case of Austria, international! 
lending activities by France will hence 
forth be greatly diminished. Bankers 
are becoming increasingly fearful of 
the way demands are accumulating with 
no end of the crisis in sight. 


German Exchanges Open 
With Slump in Prices 

Business watches re-opening of 
stock exchanges, wavering stability 
of foreign exchange. . . . Reichsbank 
cuts rate from 10° to 8%... . Re- 
tail sales hold up better than expected 
in view of wage reductions. . . . Em- 
ployment continues decline. . . . Ra- 
dio industry has unexpectedly heavy 
orders. 


BERLIN (Cable)-—-Germany continued 
this week to make some progress back 
toward normalcy but under 2 shadows. 
One emanated from the stock exchanges, 
re-opening on Thursday after being 
closed up for 53 days, with the new level 
of securities prices drastically lower 
The other was cast by the instability of 
the foreign exchange situation 
Rate Is Cut 

Apart from preparatory measures to 
prevent unduly heavy selling which 
have been outlined in previous weeks’ 
cables—and which did not have very 
successful —the Reichsbank on 
the eve of the re-opening of the markets 
cut its rate from 10% to 8%. It is con 
sidering the further blocking of foreign 
cxchange as a reserve measure, not to 
influence the international money move 
ment, but to boost domestic bond prices 

The decision to commandeer all 
foreign exchange in amounts exceeding 
$250 (previous minimum, $750) 1s 
indicative of the strained foreign ex 


results 


change situation and the insufficiency 


influx. Business feared 
the 


bonds 


of the normal 
that much of 
stocks and 

opening of the Bourse was on foreign 
account. This might mark 
balances being used in payment of Ger 
man exports. Thus the gratifyingly large 
export surplus may not lead to an in- 
crease in the available foreign exchange 
* A contraction in buying power was 
indicated in the second quarter of 1931 
with the $300-million decline in salaries 


selling of 
the re- 


heavy 
atter 


result in 
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Sat Water Corree—Brazil once dumped her surplus coffee i: 
harbors, but it clogged the channels; here, it is being loaded on 
under watchful police eves, for dumping at sea 


and wages—129 off as compared with 
a year ago. However, retail sales for 
the first half-year declined only 8.4% 
on foodstuffs, 16.3% on textiles. These 
percentages are roughly proportionate 
to the shrinkages in price on these com- 
modities. so there was virtually no loss 
in volume sold. 

Savings bank returns for the 2 panic 
months of June and July show a drop 
in deposits from $2.67 billions to $2.57 
billions or 3.8% which was consider- 
ably below expectations. 

Industrial employment is continuing 
its gradual decline with the striking 
exception of the radio industry to which 
the Berlin show brought unexpectedly 
heavy domestic and foreign orders. 


France Sees Entente 
Strengthened by Loan 


Outlook is cloudy but no acutely 
unfavorable developments are fore- 
seen.... Unemployment slowly  in- 
creasing. ... Wheat crop damaged by 
bad weather.... British loan  wel- 
comed as profitable investment by 
banks, politically advantageous to 
government. 


Paris (Cable)—Conditions continue 
subnormal with the outlook none too 
bright but any acute development of 
depression throughout the country cre- 
ating problems similar to those faced 


by England seems unlikely 
ment is increasing slowly, the 
advance amounting to 2%. But ti 
cuts are spreading, particularly 
northern France where over 
metal workers are now affected by 
recent decision of the railways to 
pend rolling stock orders in view of 
their deficit. 
Weather Damages Wheat 

Persistent country-wide = inck 
weather has seriously damaged 
wheat crop as yet unharvested, therel 
throwing off previous estimates 
French wheat requirements. The extent 
of the damage is set at 20% at least 

The most important event ot 
week is France's grant of a furthe 
$200-million 1-year loan to England 
concurrently with a similar loan by th 
United States. Under the arrangements 
made $100 millions will be subscribed 
by private banks and the French treas 
ury’s savings bank administration w! 
is taking up $40 millions. The bala 
is to be publicly issued but will prot 
ably also be taken up by the bunk 
which have a plethora of unused | 
resources for which 4.25% inte! 
constitutes a splendid investment, 
ticularly in view of the fact that 
yield on French treasury certificatc 
with a 2-year minimum subscript! 
only 2.5%. As England is paying 
French income tax on the loan 
actual rate of return will be 4.8% 
extension of this loan, besides b« 
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ble investment is also politically 
tageous to France. While politics 
not discussed during the negotia- 
popular opinion now expects 
sh backing for French European 
es and believes that this tightening 
Franco-British alliance may re- 

n concerted action on matters com- 
up before the League at Geneva 
! on the question of war debts, can- 
lation of which is here considered 
- essential to a return to normal con- 


110ns 


British Business Talks 
Of Tariff, New Taxes 

Economy plans of National Gov- 
ernment reassure business. . . . Labor's 
opposition adds to underlying uncer- 
tainty. . . . Tariff prospects obscure. 
.. . Franco-American credits, stronger 
bank position relieve fears for ster- 
ling. . . . Business is dull, uneasy 
about new taxes. 

; 
LONDON (Cable)—Although British 
business is temporarily reassured by the 
prompt economy measures of the new 
government, there is no underlying cer- 
ainty. The refusal of Labor to follow 
MacDonald, Snowden and Thomas 
nakes the government ‘national’ in 
name only with some possibility of find- 
ng its program reversed by a Labor 
victory when elections are held. 

The Labor policy is based on resist- 
nce to dole cuts, increased direct taxa- 
tion, mobilization of foreign investments 
with insistence that the crisis is exag 
gerated by bankers who are instruments 
f an international conspiracy to reduce 
wages and lower the workers’ standard 
of living 

Election Talks 

The length of the National Govern- 
ment’s life is still undecided, the tariff 
rctormers wanting an early election after 
the introduction of measures to balance 
the 1931 budget, others desiring the 
government to remain at least until the 
budget of 1932 has been disposed of 
Business anticipates uncertainty in either 
ise. Labor's opponents fear that an 
ection immediately after the economy 
its have been put through may drive 

tes to that party, which, they insist, 
vould precipitate an even more serious 
risis by a fresh destruction of foreign 

nidence and the introduction of 
lism. They point out that the new 
Labor party lacks the restraining in- 
nce of the 3 erstwhile leaders now 
‘tached to the National Government. 
Tariff prospects are again obscure. 
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With Snowden in the National Govern 
ment there is little expectation that 

tariff proposal will be included in the 
immediate program but it will be a main 
plank of the Tory platform when the 
present government comes to an end 
The Labor party is said to favor tariffs 
in preference to dole cuts but its new 


deputy leader, Graham, is a disciple ot 
Snowden and rigidly against them 
The election may be fought on the tssue 
of real protection against socialism and 
a mild revenue tariff 

Until Parliament meets everything 
will remain cloudy and until the elec 
tions anxiety will continue to underlic 
the superficial stability, the only com 
fort being found in the fact that the 
immediate budgetary position is about 
to be set right 

Exchanges Firmer 

Exchanges are firmer and the news of 
the Franco-American credits was well 
received but the stock markets arc 
weaker and general business dull. Al 
though optimism is restrained, the gen 
eral tone is determined rather than 
depressed. No big crashes are expected 
Industrialists are uneasy about the effect 
of the economy cuts and the expected 
new taxation on purchasing power 

The Bank of England's position ts 
stronger with the return of holiday cur 
rency although month-end requirements 
are weakening factors. Clearing banks 
following the Macmillan report, appear 
to be holding a smaller proportion ot 
their funds in cash and notes, placing 
a larger share with the Bank of England 

With the new  Franco-American 
credits, the refunding of the Austrian 
$20-million loan and the stronger pos: 
tion of the Bank, fears for sterling ar 
dying out and the way is open for th 
eventual conversion operation 

The new Saturday trading period of 
the Stock Exchange will extend from 
9:30 to 12:30 with apparently no 
thange in banking hours and no de 
livery of stocks on cash transactions 


Financial Uncertainty 
Hurts Latin America 


Business stagnant.... Brazil sus- 
pends sinking fund payments... 
Embargo on flour imports declared 
... Argentine loan to support ex- 
change. ... Investigation of Cosach 
ordered. 


SouTH AMERICAN business remains 
stagnant. The financial situation con 
tinues obscure 


The latest development in the finan 





MORE 
PROFIT! 





---from the 
English Market 


If you were writing your own 


specifications for profitable Britis! 
merchandising, you would prob 
ably consider the following three 


factors: 

| I owering of transportatior 
charges 

2 ] limination of customs duties 


3 Decrease in labor costs 


Obtain what you want... /y 
establishing a factory in Great 
Britain. 


Reductions in transportation 
charges are certain, customs duties 
are eliminated, labor costs art 
low. You also gain the tremen- 
dous sales advantage attached to 
merchandise that is “British 
Made” . . . and preferential 
tariff rates that apply throughout 
the British Empire. 


l.ook into the matter now... no 
ocean voyage necessary. Merely 


come to our office where complete 
information, maps, photographs, 


and factory listings await you 


Lendon, Midland & Scottish 
Railway of G. B. 


(LONDON, MIDLAND & SCOTTISH CORPORATION) 


Thomas A. Moffet, \ ice-President — Freight Traflic 
1 Broadway, New York City 


inspection. 
















































































Are 
Lower Costs 
Low Enough? 


This summer the President of a 
manufacturing company asked 
himself that question and, among 
other things, looked into his 
power plant costs, which depart- 
mental reports showed had been 
declining some for five or six 
years. 


But he realized that three-quar- 
ters of his steam cost was the 
cost of coal—a raw material 
And only a casual knowledge of 
the coal market told him that 
the general level of coal prices 
had been declining for some 
years. 


Perhaps these better looking cost 
hgures were only the automatic 
effect of external circumstance 
Perhaps they even concealed 
poorer performance,—a disturb- 
ing thought, but one which led 
to constructive action. 


Our initial investigation revealed 
a substantial margin of further 
economy, easily attained without 
capital expenditure, for the Fuel 
Engineering Company measures 
steam costs in a given plant 
against the yard-stick of what the 
plant can do now—not what it 
has done. 


If your company operates one or 
more steam plants each of 500 
horsepower, or more, you will 
be interested in our booklet 
‘Where Lies Your Course?” 
which will be sent upon request. 





FUEL ENGINEERING COMPANY 
OF NEW YORK 


116 East 18th Street, N. Y. C. 









jciai uncertainty is Brazil’s announce- 
|ment of a suspension of sinking fund 
payments on government loans. A sim- 
|ilar step had been taken by Chile a few 
months ago. The suspension applies to 
all foreign loans, except the 1922 coffee 
loan and the sterling loans of 1898 and 
1914. By this move, it is estimated, 
Brazil will save about $20 millions a 
year, which the government intends to 
deposit in domestic banks in milreis. 
According to the Finance Minister, the 
aim is to relieve pressure on foreign 
exchange. Announcement of the sus- 
pension was followed by weakness in 
Brazilian bonds. 
Embargo on Flour 

Another event in Brazil which has 
attracted wide attention is the imposi- 
tion of an embargo on flour imports 
for 18 months. The decree providing 
for fhe embargo went into force August 
28, but it is understood that flour or- 
dered before this date will not be 
affected. As a result of this ban, com- 
ing hot on the heels of the wheat-coffee 
deal with the Farm Board, American 
flour exporters, foresee heavy losses, 
estimated at $5 millions annually. 

As yet, no improvement has taken 
place in the Argentine peso, which con- 
tinues downward. In order to counter- 
act currency shrinkage following the 
export of $50 millions in gold to New 
York to pay the loan due October 1, 
the government is raising a new loan. 
So far, a total of $20,790,000 has been 
subscribed to by 20 banks. The for- 
eign trade balance of Argentina re- 
mains favorable, with imports greatly 
reduced. There is much speculation as 
to the outcome of the November elec- 
tions. 

Uruguayan Exchange Low 

Uruguayan exchange stands at a low 
level, despite the efforts to peg the 
peso. The head of the Uruguayan cen- 
tral bank is now on his way to New 
York. Due to financial uncertainty, 
trade is low, unemployment high. 

The nitrate situation in Chile has 
been further complicated by an order 
issued by the government to investigate 
Cosach, the big nitrate trust. The 
charges—probably political—are that 
the companies now forming the trust 
were brought into the merger through 
“unlawful persuasion’ and that the 
authorization given by Chilean Con- 
gress to organize Cosach was unconsti- 
tutional. Chilean politics were confused 
by the fall of the cabinet 

Business in Colombia is very quiet. 
According to the Colombian Cable and 
Air Mail Weekly Service, President 
Olaya Herrera is planning a visit to this 








country in the interest of Co! 
financial situation. 

Conditions in Ecuador contin 
favorable. Owing to weather 
tions, prospects for the cacao cr 
considered poor. The political si: 
is dim; presidential elections hay 
called for October 20-23. T! 
dissatisfaction with the Swedish 
monopoly, and present Congres 
rescind the concession. A bill 
ing the monopoly has been pas 
the Senate. 

In Nicaragua, where a match n 
oly is contemplated, the governn 
reported to have contracted wit! 
Swedish trust for the purchasc 
million boxes of safety matches 


Japanese Business Show- 
More Optimistic Tone 


Japanese business more optimistic 


... Securities continue firm.... For 
eign trade improves. ... New outlets 
for Japanese textile exports. . . . Fore 


cast smaller Chinese cotton crop. 


A SOMEWHAT more cheerful con 
become evident in Japan. Ther 

yet no sigh of any fundamental chang 
in the situation, but business is encou 
aged by the recent improvement not 
in certain industries, foreign trade 
prices. 

Japanese stocks and bonds cont: 
firm. Commodity prices show 
change. Raw silk quotations ar 
highest in several weeks. Cotton 
slightly lower, reflecting the depress 
condition of the American market 

Japan's foreign trade shows increa 
ing activity. During the last 10 day 
of August, exports amounted to 35 
million yen, imports 29 millions, lca\ 
ing a favorable trade balance of 
million yen. Exports of raw silk to 
this period totaled 11.5 million yen 
cotton goods 7.8 millions; imports o! 
cotton amounted to 4.3 millions. Th« 
Japanese raw silk crop this year will b 
about 130,000 bales less than last year 

Conditions in China, except for a © 
cession in flood levels, remain pr 
tically the same. Due to the floods 
China's cotton crop this year wil! 
smaller than last year, despite th« 
crease in acreage. The Chinese Cort 
Mill Owners Association makes a ‘or 
cast of 1,800,000 bales, compared 
2,450,000 in 1930. There is, theretor 
a prospect of increased Chinese 
chases of American cotton, but 
possibility is also dependent on 
exchange situation. 
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Politics and Banking ! 
Occupy Europe’s Time i | PD ik N EK 


f pean News Bureau (Cable)— 
Metals 


SORE tp A AN 






4)! Europe is madly talking of credits 
lebror nations and wondering how | ‘a 
off the old to obtain the new. Lil 
Creditor nations wonder how to recover 
id credits and avoid new ones, or 
rain political and other advantages in 
sc new credits are necessary. Bust- 
und trade have taken a back seat 

while bankers and politicians lead the 
fnancial circus parade 

The agreement on a 6-months’ pro- 
ngation of short-term credits to 
Germany left the matter of interest 
rates unsettled ; only the American bank- 
ers have not yet accepted the Basle 
greement, even in principle. 

Boerse Reopens 

Germany's reduction of the Reichs- 
hank rate to 8% is aimed at aiding de- 
nands for lower interest payments on | 
prolonged foreign credit deposits. The | 
Boerse reopening was intended as a 
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Bankers here foresee the necessity of 
edit renewals to Germany until the | 
world depression is definitely over, or | 
ntil the United States agrees to cancel | 


y . 
war debts or reduce them to a large | ) ¥ ou il 
extent. Cancellation is the big European Wa), y 
hope, which may become a demand. | hed whe, have to go North 
for Polar Bears 


Finance Minister Flandin is waiting a | 

lay, before leaving for the League of 
@ This mighty monarch of the North 
comes from a locality where most animals 


Nations at Geneva, in order to receive | 

the long-expected visit of Ambassador | 
would quickly perish. But cold and ice 
are to his liking. He thrives where others 


2 ; . . | 
Edge. This connects directly with 
could never exist. 
































Washington rumors, officially denied, 
that a Hoover debt revision or debt con- 
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ference proposal is imminent. aieen - = It’s the same way with fencing. 
4 France Only Lender A good fence for one locality may be 
France is the only European nation foolish extravagance in another because 
ible to continue lending now that the of the changed corrosive conditions it has to meet. 
Zurich and Geneva Bourse panics of That's why PAGE FENCE is made in four different metals—each the 
& last week are absorbing the entire at- hest to overcome certain atmospheric conditions—each the best to 
; tention of the Swiss banks. Foreign | assure years and years of satisfactory service. 
a withdrawals from Swiss banks are re 1. PAGE “ALCOA” ALUMINUM 
ported to rival previously heavy deposits. 2. PAGE ARMCO INGOT IRON 





3. PAGE COPPER-BEARING STEEL 
4. PAGE ORNAMENTAL WROUGHT IRON 





Since January, France has advanced 
$750 millions in credit loans abroad, 
including her colonies and her political @ Before fencing your grounds, call in a PAGE FENCE expert. He 
illies, Rumania, Poland. Latvia. Czecho- will tell vou which PAGE FENCE will give the longest service in your 
slovak ; we +3 : locality. He will offer worth while suggestions from plans to erection. 
~ ikia, England, Spain and politically Write today for his name and address and for a copy of our new 
iopeful Hungary. She is now arrang- booklet, “Border Patrol.” which contains complete information and 
ing to participate in a $3-million shows various styles. No obligation. Address Page Fence Association. 
Bulgarian credit with the B.I.S. and may | 520 N. Michigan Ave., Dept. D95, Chicago, Ul. 


further cut off Germany by a loan to | 


Austria on the latter's acceptance of a 
World Court anti-Anschluss decision. | oer 
ee 


















Pare Fence of Arence laget tren 


These loans to ex-enemies mark a de- 


vonh ie 
Parture from post-war policy. The ee nana 1% . rece 
Eastern political allies are already ap- co Aunriate Company of | SD} 
nodien Gat a, fe : 


Proaching Paris bankers for new credits. bad - 
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TEST the applica- 
tion of Zine Coated 
Thomastrip toyour 
product and pro- 
duction. 





To business exec- 
utives who are 
analyzing their 
production with a 
view to meeting 
modern merchan- 
dising needs, the 
services of the 
Thomas Steel or- 
ganization, spe 
cialized in strip 
steel production, 
are available with- 
out obligation. 








: resisting feature of Zinc Coated Thomastrip have 
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to IMPROVE PRODUCTS 





, and REDUCE COST 
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ZINC commen COPPER COATED 


vst ThomO5tpip 


COLD ROLLED STRIP STEEL 
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= LOW COST and without extra handling and 
operation, Zinc Coated Thomastrip provides to 
products the added sales appeal of a rust-resist- 
ant surface which severe stamping and forming 
will not crack or flake. 


The extraordinary free stamping quality and rust- 


been applied to great advantage by many manv- ° 
facturers in the fabrication of their products. 


So widely is Thomastrip adaptable in modern 
manufacture, investigation will likely prove the 
use of Thomastrip can be profitably applied to 
your particular preduct. 





THE THOMAS STEEL CO. 


WARREN, OHIO 


Headquarters for Specialized Production 
Cold Rolled Strip Steel 














UNUSUAL 


The Business Week is a magazine unusual in format—a new 
kind of medium for reader and advertiser. 


It links executives of major businesses, 75,000 in number, by 
that one bond of interest: 
operation. 


the news which affects business 


Equally important is the method of serving such news— 
crisp, authentic, condensed for swift reading. 


THE 
BUSINESS 
WEEK 








loans in order to avoid a break 

| sterling which would have in\ 
| heavy loss of French funds in | 
investment, estimated at over 

lions, and also to avoid British 

enmity. 

Despite the high tax exem; 
of 4.4%, British one-year ce: 
are not in great demand in P 
to the feeling that the British 
position is precarious. 

Soviet Russia now ironically 
|sidered the best European 
| credits extended directly to finar 
| mercial transactions. 


4 


F oreign Troubles Add 
To Strain on Banks 


FOREIGN financial disturbances 
past two and a half months have 
|heavily to the strain on bankir¢ 
this country which, in the final analys 
is a strain on business. This » 
credit to England may ease it a 

Foreign banks and companies 
large sums on deposit with banks 
when the series of crises began in 
Other large sums were invested bot 
on short- and long-term. The dis 
ances brought immediate repatriat 
of some of this money. In additior 
| foreigners began to convert their 
vestments into cash. This cash they a 
depositing with the Federal Rese 
banks to have it ready for imn 
use. But placing funds with ¢! 
serve banks withdraws them fron 
just as much as if they had been + 
moved from the country. 

Reserve Deposits Up 

Domestic banks were, of course 
called upon to produce these funds 
both the actual withdrawals and 
amounts deposited in the Federal R 
serve. 
+measurable, but foreign deposits at ¢! 


since June 17, and continue to moun’ 
at present. 

The total domestic gain in currency 
circulation since June 17 has been about 
| $240 millions. The measurable total 
|funds withdrawn from the banks 
|ing these 24 months has thus exceeded 
1$400 millions. And this does not 19 
clude repatriations. Our withdraw 
and other income from abroad broug!' 
in about $100 millions of gold during 
the 24 months. But that was not neat!) 
enough. 

To meet the situation, the Reserve 
banks increased their total credit out 
standing by $300 millions during ‘é 
| period. 
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The repatriated money is not 


Reserve banks have risen $168 millions 
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And What They 


August closes with little reassur- 
since of strong seasonal expansion in 
September, though the usual Labor 
Day turning point comes late.... 
Steel lingers at the low level of the 
laste two months with no promising 
sign of improving demand from 
any source... . Automobile production 
plans are increasingly uncertain. ... 
Power production, merchandise car- 
loadings, commercial loans, usually 
earliest to anticipate fall improvement, 
show almost no seasonal increases. 
.. Building, especially in public 
projects, continues slack. ... The com- 
modity price decline appears to have 
heen resumed. ... The Business Week 
index declined further, with lower 
check payments and carloadings, to 
70.8% of normal, as against 71.4% 
in the preceding week and 86.8% 
a year ago. 


THE steel ingot production rate fell off 
slightly to a 


less than 31°07 of 


little 





The Figures of the Week 


Mean 


capacity this week, but these fluctuations 
continue to signify no change in the 
outlook. Our index stands at 48% of 
normal 
production nor demand do current tend 


Iron Age says that neither in 


encies point to any impending expan 
The best expectations 
iS, oft 


The dead level since 


sion of activity 
are for a fall peak around 
capacity operation 
carly July this year closely resembles 
steel performance in 1926, 1927 and 
1930, and in none of these years was 
there marked fall improvement 

The August pig iron figures were not 
reassuring. The daily rate fell 1267 be 
low that of July and was lowest since 
October, 1921, and actually smaller than 
in January, 1900. There was a net loss 
of six furnaces in blast for the month 

Steel Demand 

Specific lines of steel demand promise 
little improvement. The automobile out 
look is particularly dubious, depending 
upon new model production plans still 
in doubt and in most cases postponed 








till later in the season 


August produ: 


the year, estimate 
for the I S 
$0.000 below July 


tron was lowest ot 
it around 175,000 cars 
and Canada, about 
The expectations for September are not 
over 160.000 cars. Two of the leadu 
low-priced cat producers have sharp! 
curtailed schedules and the third, wit 
unknown plans for model changes, is 
not likely to get under way till late in 
the month 

Pipe line projects are being deferred 
and agricultural implement and railroad 
demand are clouded by poor farm price 
and railroad revenue prospects 

Construction Orders 

Construction remains the chief r 
liance for larger tonnages in structural 
stecl, chiefly from public projects. But 
larger public works programs are un 
iccountably slow in getting under way 
and there are signs that a great deal 1s 
being saved up for next year for poli 
tical reasons 

General building contract figures for 
the last week of August showed som 
improvement over the preceding weck 
but not enough to offset the lower level 
during the month 
July. Our index, 


weeks average, rose a point to 497 of 


as compared with 


based on the four 








Production 
Steel Ingot Operation (“; of capacity) 


basis) 


Bituminous Coal (daily average, 1,000 
Electric Power (millions K.W.H.) 


Trade 


Miscellaneous and L.C.L. Carloadings 


Prices (Average for the Week) 
Wheat (No. 2, hard winter, Kansas Cit 
Cotton (middling, New York, Ib.). 


Copper (electrolytic, f.o.b. refinery, Ib 


Finance 


Total Loans and Investments, Federa 
(millions) 


Brokers’ Loans, N. Y. Federal Reserve 


Business Failures (Dun, number) 


tRevised 


* Preliminary 





THE BUSINESS WEEK INDEX OF GENERAL ACTIVITY 


Iron and Steel (STEEL composite, ton) 


Stock Prices (average 100 stocks, Herald-Tribune) 
Bond Prices (Dow, Jones, average 40 bonds) 

Interest Rates—Call Loans (daily average, renewal 
Interest Rates Prime Commercial Paper (4-6 months 


Building Contracts (F. W. Dodge, daily average in thousands, 4-weeks 


Total Carloadings (daily average, 1,000 cars 


Check Payments (outside N. Y. City, millions) 
Money in Circulation (daily average, millions) 


All Commodities (Fisher’s Index, 1926-100) 


Total Federal Reserve Credit Outstanding, (daily average, millions) 


Commercial Loans, Federal Reserve reporting member banks (millions) 
Security Loans, Federal Reserve reporting member banks ( millions) 


Five- Year 
Latest Preceding Year Average 
Week Week Ago 1926-1930 
ee *70.8 171.4 Mn 6cceus 
31 32 $8 75 | 
$8,722 $9,302 $14,427 $20,235 
tons) *1,186 41,165 1,416 1,630 
1,638 1,643 1,688 1,551 
125 124 157 180 
(daily average, 1,000 cars 82 83 101 112 
$3,487 $3,820 $4,270 $4,958 
$5,013 $4,969 $4,486 $4,755 
y, bu. $.42 $.44 $.83 $1.15 
$.070 $.069 $.115 $.182 
$31.04 $31.04 $32.78 $35.65 
i $.073 $.073 $.107 $.140 
68.9 69.4 83.2 94.2 
$1,194 $1,139 $993 $1,244 
1 Reserve reporting member banks 
$22,030 $22,001 $23,122 $21,412 
$7,845 $7,885 $8,443 $8,805 
$6,490 $6,452 $8,350 $6,907 
reporting member banks (millions $1,366 $1,349 $3,110 $3,939 
$117.27 $117.21 $162.49 $157.37 
$93.22 $92.76 $97.09 $95.69 
1.8% 1.5°, 2.0°, 5.2°, 
2% 2% 3°% 4.6°, 
436 444 471 392 | 
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normal. For August as a whole the 
daily ‘average rate of total contract 
awards was 15.4% below July, and 
32.7% below last August. This is a 
somewhat more unfavorable showing 
than July made. Public works contracts 
of all the major groups made relatively 
the worst showing, declining 31% be- 
low the July level and 42.4% below 
last August. Residential awards, amount- 
ing to about $60 millions for August, 
were 6.6% below July and 27.2% 
below last August. 

Bituminous coal production has so 
far shown but feeble seasonal increase 
in August in contrast to the usual sharp 
rise. Our index remains unchanged at 
57% of normal, about the average dur- 
ing the past month. 

Electric Power 

Electric power production has had a 
slightly downward trend since the mid- 
dle of July in contrast to the usual 
moderate increase. Our index remains 
steady at 879% of normal, as in the 
two preceding weeks. The Atlantic sea- 
board shows an increase of 2.3% above 
last year, but the central industrial 
region, embracing Buffalo, Pittsburgh, 
Cincinnati, St. Louis and Milwaukee, 
shows a decrease of 6.5%, the Chicago 
district a drop of 3.39%, and the Pacific 
Coast is running about 2% behind last 
year. 

The total of carloadings again in- 
creased slightly, mainly due to larger 
ore shipments and miscellaneous load- 
ings. The level of freight movement 
has been singularly flat since the be- 
ginning of May, whereas there is 
usually a fairly steady climb from the 
beginning of the year till late fall. The 
combination of the two groups, miscel- 




























































laneous and l.c.l. loadings, upon which 
our index is based, rose at about 
the same rate as in other years up to 
May, but since then has had a definite 
downward trend, and so far no signs 
of upturn toward the fall peak have 
appeared. Our index, adjusted for sea- 
sonal changes and normal growth, de- 
clined one point farther for the week, 
to 68% of normal, the lowest level of 
the year. The pronounced lag in the 
rise in carloadings this year suggests 
marked slackness in demand for goods 
for the fall retail season, and reflects the 
evidences of further decline in retail 
trade during August. 

These evidences are supported by the 
continued weakening in the volume of 
money turnover as reflected in check 
payments. Our index, based on the 140 
cities outside New York, declined fur- 
ther to 77% of normal, also at the low 
level for the year to date. In the 131 
cities outside the large financial centers 
check payments were 20% below the 
corresponding week a year ago. 

Commercial Loans 

Commercial loans of weekly report- 
ing member banks, another evidence 
of trade activity as reflected in credit 
demand, have been declining irregu- 
larly since the middle of July, and last 
week fell almost to the low point for 
the year. Our index, adjusted for sea- 
sonal changes and the decline in prices, 
remained steady at 12% above normal. 
Almost invariably the seasonal expan- 
sion in commercial loans accompanying 
fall trade activity begins early in August. 

The amount of currency outstanding 
continues to increase week by week as 
banks dernand more to meet deposit 
withdrawals which are not returned to 
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The Index 


The weekly index of general | 
ness activity, first of its kir 
compiled by The Business \ 
from 8 series of weekly fix 
steel mill operations, bu 
contracts, bituminous coa! 
duction, electric power « 
non-bulk carloadings, check 
ments outside New York 
mercial loans of reporting 
eral Reserve member banks 
currency in circulation. It s 
the current level of the av 
daily physical volume of 
ness as compared with the 1 
for the season and the year 
mal, represented by 100, is » 
the current volume of x 
business activity should be if + 
usual seasonal changes and 
to-year growth had occurred. | 
further explanation see The B 
ness Week, May 7, 1930, p 














bank tills but are kept in safe 
boxes or otherwise hoarded. A 
siderable amount is going abroad 
meet demands of foreigners who hay 
lost confidence in the security of t! 
own currencies. This week the am 
outstanding rose above the $5 bil! 
mark, a level unprecedented for 
season of the year since the war peri 
Our index, which takes account of ¢! 
decline in retail prices of goods 
services for which currency is norma 
used, stands at 25% above normal, 
dicating an excess circulation of 
least a billion dollars. 
Commodity Prices 


The weekly indexes of commodity 


prices show practically no chang: 


ing the past three weeks, but the first 
monthly index available, Dun’s, shows 


a decline of 2.6% since the end of Jul) 
the largest monthly decline this ; 


Wheat and cotton prices weakened 


during the last few days of the w 


but the non-ferrous metals and iron and 


steel prices were fairly steady. Th 
chief weakness has been displayed 
the foods group, which has mac« 


August showing less favorable than i 


the same month of 1931, when pri 
rose fairly sharply in response to ¢! 
drought. Oil and gasoline prices ! 
strengthened moderately in response ‘ 
restriction measures, which arc 


gradually being modified. The figures 


for the week ending Aug. 29 sho 


et 


effects of these measures in a drasti 


decline in the daily average crud 


duction amounting to 856,700 barre!s 


almost wholly accounted for by 
East Texas field. 
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features money and credit, is met 
by emergency resort to the Federal 
Reserve in a way increasing banking 
strain. ... Railroad bonds rally, then 
recede, while foreign issues continue 
to amp. . Stocks generally weak 
with 2 arguments regarding the fu- 
cure finding support in the market. 










Circulation Rise Reflects 
The Demand for Cash 


CONTINUANCE of the seemingly un- 

ippeasible demand for cash dominated 
Jomestic money and credit develop- 
ments. The demand sent the total cur- 
rency in circulation above the $5-billion 
mark for the first time at this season 
since the early post-war disturbances. 
Holiday requirements played a part in 
the rise. 

For the first time in many weeks, 
foreign withdrawals apparently ceased, 
the whole of the banking burden being 
due to domestic withdrawals. The de- 
mand for currency again was met by 
resort to the Federal Reserve Banks. 
But Federal Reserve policy continued to 
make their assistance available only in 
such a way as to increase the strain on 
























the banks. A rise in member bank 
reserve balances swelled the call for 
credit 






The $6-million increase in gold stocks, 





Continuing demand for currency 





Trends of the Markets 
In Money, Stocks, Bonds 


sending the total to practically $5 bil- 
lions, was nothing in the face of the 
demand. This included the 
first drop in foreign carmarkings for 
some time. The increase in Treasury 
currency outstanding absorbed 
without appeasing the demand. 

holdings government 
about stationary 
consecutive week. To meet 
for the banks, 
were forced to borrow and to 


increase 


was 
Reserve of 
securities remained for 
the fourth 
the demand 
therefore, 
sell acceptances which they have been 
carefully accumulating for purposes of 
liquidity. Borrowings now have risen 
for 7 consecutive weeks, by a total of 
about 60%. Reserve acecptance hold 
ings went up for their fourth week, 
making the total rise about 200° 
Nearly all of the borrowing and sale 
of acceptances to the Reserve has oc- 
curred outside of New York. 

Brokers’ loans in the week recorded 
a $17-million rise and now stand $37 
millions above their low of 3 weeks 
ago. The entire increase has been pro 
vided by New York City banks. Dur- 
ing this period stock prices have moved 
fractionally downward, indicating an 
increase in marginal buying. 

Credit outstanding ©» ‘urge city banks 
rose a little this wee er a 3-weeks’ 
decline, by virtue of incieased security 
loans and higher investments. But total 
investments have shown no real growth 
since April 


currency 





The extension of a $400-million credit 


to England by French and United 
States banks was an important feature 
It indicates that the banks realize that 
for their own protection, British finan 
The 
German Reichsbank cut its discount rate 
to 8% The 
cate that a foreign emergency has been 
passed, if no fundamental financial prob 


lems have 


cial stability must be protected 


trom 10° » factors indi 


be en solv ed 


Can Argue Either Way 
From Stock Behavior 


THE stock market experienced the usual 
pre-Labor Day dullness this week and 
the inactivity that has been characteristi 
the 


sales were 


Tue sday ‘ 


The pi ICC 


of past several weeks 


lowest in 7 years 
trend was downward most of the week 
August showed smaller price changes 
than any 30-day period for years 

Wall Street 2 diametrically 
posed opinions on the significance ol 
One that 


such a long period of quiescence in 


has op 


the current development is 
stock prices clearly indicates that defla 
tion is ended, stability achieved at the 
bottom. Conclusions are that the next 
major price movement must be upward 
that now is the time to buy. 

The opposing belief is that business 
to seasonally, if 
tinued, may prove a new 
decline. Pessimists also noted that rail 
road stocks dropped in numbers to new 
lows this week, that the 
And they pro 
factors 


failure recover con 


signal for 


rails fre 


quently led the market 
fessed to see other unfavorable 
banking 


in the outlook for business 
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Shes e nous 
Refrigerators 





with the 


Belden 

















* HOUSEHOLD REFRIGERATORS 
must operate with low service 
costs. That's why the Belden 
Soft Rubber Plug has been 
adopted for many leading 
electric refrigerators, some of 
which are shown above. 

The Belden Soft Rubber Plug is unbreok- 
able—trouble-proof. Equip your products 
with this service-guaranteeing accessory. 
Belden Plugs and sample cords to meet your 
specifications will be furnished on request. 
Belden Manufacturing Company 
4677 W. Van Buren Street 
Chicago, Illinois 
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affairs. Their conclusions 
are that stocks are no buy now. 

News of the week offered slight 
guidance. Railroad security holders 
submitted to the I.C.C. in Chicago more 
arguments for a rate rise. A Southern 
road went into receivership, the Guar- 
anty Trust Company impourded the 


are factory-equipped income of the Alleghany Corp., Van 


|Sweringen railroad holding company, 
|to pay bond interest, and many roads 
combined to fight trucks. 

August dividend payments were re- 
ported down 13% from a year ago, 


SOFT RUSEER PLUG vith 59 omissions and 58 reductions 


Treasury Offering Fails 


‘To Weaken Bond Prices 





BonD developments of the week were 
featured by the huge federal Treasury 
offering, by a strong recovery in railroad 
bonds, and by further weakness in 
foreign issues 

The Treasury offering consisted of 
$800 millions of 24-year bonds with a 
3% rate, and $300 millions of 12- 
month 14% certificates. Normally so 
large increase in supply of governments 
would have weakened prices of other 
issues. But institutional demand for 
governments for liquidity purposes pre- 
vented this and brought prompt over- 


Mellon 
thin 
The Treasury offering 
revelation of serious 
brought from officials an adm 
tax increases might be necessa 


was shaving his 


I reasury 


tofore questions on this subject 
with official denial. The bor 
as well as the stock market 
eagerly the news on the increas 
that corporation taxes will be s 


The chart shows the 6-day 
railroad bond prices, a react 
a long precipitate decline 


at some point was inevitable 
one coincided with 
tional selling of rails. General 


a let up 


in all rail securities later in 
made the permanency of th 
tionable 

Foreigns Still Down 

Foreigns lost still more 
both Latin American 
issues receded. Brazilians 
rally of last week, and Wall Str« 
find little or no encouragement 
part of the list. Little occu 
industrials and utilities. 

A further 2§% 
prices reported for 
bond men, for lower prices we 
security behind their issues. Nc 


and | 


financing in August totaled on! 
millions according to the New 


decline in com 
August dis 

























subscription for the new offering. T/smes, a total half that of August 
Nevertheless, bond-buyers were not and below August, 1929, hgur 
happy over such a low rate for so long 1929 was a very bad year tor 
a period of years, felt that Secretary New stock financing was 
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JAMES W. DUBLIN, Rtd. 


Nobody Home in the U.S.A. 


NTRY should be, according to my 
y notion, a place for people to iive 


A 


U. S. A. has all the makings of 
sweet spot for God's children and 
heir endeavors. Within our borders we 
ave lettuce all year round, no end of 
ranges, a lake of low-priced butter 
m the discontented owners of con- 
nted cows, Mountain ranges of steaks 
ind chops, ready-made messages by the 
Western Union, copies of English cus- 
tom shoes for $6.60 and automobiles at 
ny figure you wish to pay 

In fact this country has everything 

ut people. The folks have vanished 
Once we had Indians. Now they are a 
egend. Once we had Scotch-Americans, 
Irish Americans, Italo-Americans, Ger 
man-Americans, Polish-Americans and 
ust plain Americans. All, all are gone. 

What these United States are using 
for people today is a set of dimly lighted 
tableaux vivants (with very little vivan:) 
entitled: The Bankers, Labor, Capital, 
The Masses. They, in turn, are posed 
against a series of sleazy gauze back- 
drops on which are painted Public 
Opinion, Industry, Finance, and The 
Government. 

The average does not 
poignantly that he is living in the U.S.A. 
but in a strange province called 
Anonymia. 

Around him business institutions con- 
solidate. The newspapers print the huge 
fgure of the new capitalization. The 
average citizen sees nothing to it but a 
string of ciphers—and his reaction is 
likewise a ciphery thing. 

Men raise their voices in economic 
councils and say we must plan to banish 
unemployment. Hundred of thousands 
whose employment is insecure do not 
cheer and gather excitedly to debate the 
details, On the contrary. They devote 
the time to studying Charlie Chaplin's 
tect and Marlene Dietrich’s legs. 

Events no longer touch us closely, be- 
cause we have become an allegory, We 
live now not with men, but among 
forces and group symbols. No one can 
relate himself vigorously to The Bankers, 
The Masses, Industry, etc. These are not 
persons, but phantasms. Should we de- 
site to bestow praise there is no person 

praise. Should we desire to blame 
where shall we find a culprit ? 

At this hour living in the U.S.A. is 
‘oo much like going to a Wagnerian 
pera with half a stew. Moving about 


citizen feel 
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the stage are majestic figments. But 
they are no more than grand befuddle 
ments, imposing annoyances which do 
not feed the troubled heart 

The pall of has en 
shrouded us. We are lonely individuals 


remoteness 


Life surges and clashes about us, but it | 


is not our life, the life of humankind 
It is the disembodied life of corpora 
tions, officialdom, committees 
identities who wear newspaper headlines 
for derby hats and 2 columns of type 
for pants 

The American soul 
pleted a full cycle. It born; it 
became eager; it grew and now it 
yawns. And our Great National Yawn 
is, in the opinion of this little winding 
and groping backroad of thought, a 
significant criticism of our mighty land 

The wise men tell us that this depres- 
sion is the biggest and worst depression 
we ever had. What interests me is not 
the size but the quality. This has been 
a very polite affair—probably _ the 
suavest slump in history. But I do not 
think its good manners rest upon the 
gentle rearing of our peoples so much 
as upon a despairing and ribald indif 
ference. 

This vast slab of American apathy 
tells us, I believe, that we are fed up on 
bigness. Our patriotic admiration for 
sheer magnitude, regardless of its sub 
stances, has bloomed and is now shed 
ding its petals. We do not resent big 
ness. We do not fear bigness. But in 
our nostalgia for natural intimacies we 
turn our faces and our thoughts away 
from its pomps and superlatives 

The human hunger to know first 
hand our storekeeper, our boss, the 
maker of our goods has not abated. The 
need for passionate human loyalties to 
human beings has been in no degrec 
diminished. 

I share none of those popular appre 
hensions about machines either stand 
ardizing or dominating the human bun 
dle of nerves, appetites, and impulses 
Mechanical glamors fade rapidly for the 
very reason that they are mechanical and 


has now com 


was 


men are not mechanipeds. Machines 
will create more big forces, more big 
talk, more big claims of Man's mastery 
of the universe. They will serve Man's 
body, but never at the price of refusing 
him a happy neighborhood for his mind 

I long for another damn good Sousa 
March. 

J.WwD 
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Motor Truck. 
Stood Idle. 


lhr and 55 min. 


And You Can 
Put Your Finger 
Right On It! 


What does it cost when your motor 
truck stands idle somewhere for an 
hour and 55 minutes? It costs pretty 
close to $8.00! That's plenty, we'd say. 
One thing is certain, you never realize 
it until you SEE it. And when you see 
it in chart form (like the Servis Recorder 
chart above) then, we repeat, you can 
put your finger right on those delays; 
and then you'll know what to do, all 
right! 
A Truck Can Easily Waste 





$1000 a Year! 





Why allow it, when the Servis Recorder 

can prevent these costly delays? All 

you need is a screwdriver —why, you 

could nail this Servis Recorder on your 

truck, and it will automatically give 

you every day this “picture” of the 

work your truck 

@ did during the past 

YY 24 hours —the heavy 

~ marks on the chart 

registering the truck 

at work and the spaces 

in between showing 
when it was idle. 

And pecans getting a 

real day's work out ot 

THE each truck, youcorrect 


ServiS such abuses as Speed- 
ECORDER ing, Overtime, Night 
R £ R won etc. Send for 
Keeps Trucks Busy” the whole story. The 
coupon brings it. 
THE SERVICE 
RECORDER CO. 


Cleveland, Ohio 


Write for it 
TODAY! 


THE SERVICE RECORDER CO., B-; 
Hanna Building, Cleveland, Obio 


Please send us, without obligation “10 Ways 
of Getting More Work out of Motor Trucks 
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No Wampum 


OnE of the benefits of depression never men- 
tioned by those who extoll its salutary effects on 
the soul is its educational service to the millions 
who have never had the advantage of the 
higher elevations of economic learning, as ex- 
pounded by eminent authorities, clerical and 
lay. A business depression today becomes a 
kind of child’s picture-book or magic-lantern 
which illustrates in all their sheer simplicity not 
oily truths we usually ignore or do not compre- 
hend but many that are not so. In its extreme 
stages it enables the statesman, banker, or busi- 
ness leader to understand certain economic mat- 
ters hitherto obscure; and, of course, permits 
the man in the street to understand some of 
them entirely too well and some he had better 
not understand at all. 

So today we are enjoying, in the painful, 
pedagogical sense, an illustrated lecture on the 
lamentable limitations of the classical concepts 
of the functions of credit and the nature of 
money. If anyone wishes to get a clear idea of 
the meaning of deflation, in words of one 
syllable, let him look at the headlines in any 
morning newspaper and read of the rousing 
events in London, Berlin, Latin America, 
Louisiana, Oklahoma, and Texas. Debt de- 
taults, bank failures, moratoria, “Alfalfa Bill’’ 
Murray's militia—no one can possibly inter- 
pret these things as the failure of the world’s 
productive powers, or a diminution of the 
world’s desire and need for everything it can 
possibly produce. 

They are symptoms of something else—a sud- 
den, mysterious, universal shrinkage and short- 
age of the money and credit medium by which 
everything is exchanged and the supply of 
which rests solely in the hands of the world’s 
banking institutions. If, after this large-scale 
laboratory demonstration, terrestrial in scope, 
anyone still believes that banks are merely 
custodians of savings and have no power to 
create or destroy the basis of exchange and 


Hw 


alter the standard of value, let him sta 
school and try to explain what has beco: 

the billions of dollars of purchasing pow« 
were so freely in circulation in 1929, an 
17-million bale cotton crops in 1926 and 
sold for 17¢ a pound and a 15-million bale c: 
this year for 7¢—and other similar conundrum; 

But, if all this elementary illustration of the 
essential causes of this economic crisis stil! does 
not clarify it, the schoolmaster conducting the 
course of events puts us all back into the kinder 
garten and provides us with alphabet blocks 
with which to spell it out in all its infantile sim 
plicity. “A” is America and “B” is Brazil, both 
great nations of intelligent, industrious people 
with much wealth, such as coffee in one and 
wheat in the other. So we send them our wheat 
and they send us their coftee exactly as our 
earliest ancestors in paint and feathers used to 
do among themselves, and for exactly the same 
reason, until some aboriginal banker invented 
wampum. 

When nobody has any money or the world 
hasn’t enough to go around the circle of ex- 
changes we go back to barter. Of course, the 
Farm Board and Brazil had to figure out 
how many bushels of wheat were worth a bag 
of coffee by using an ancient symbol called the 
Dollar; but they dropped it out of the arith- 
metic as soon as possible because neither 
—and certainly not Brazil—had seen any in a 
long time, most of them having disappeared 
into socks, tea canisters, and other modern 
financial institutions. These civilized nations 
were driven to primitive swapping because 
there was no other way to exchange the goods 
they needed. These goods were about the same 
as always in, amount; their needs likewise 
nothing was lacking except that trifling con 
venience or extravagance called money or credit 
which men had made to help move these things 
from one place to another. 

And where, children, was that gone? 
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